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September's key takeaways for the B2B software sector indicate a slight uptick in stock performance and valuations,

supported by better macro conditions, despite uncertain growth signals

. Focus on PE & M&A deals - Private Equity and Venture Capital total deals amount have followed a positive trend over 2024

. Focus on IPOs & Fundraisings - The overall IPO market remains down since the peak in early 2021 and pre-covid levels in
2019

. Focus on Macro environment - Interest rates have finally started to cool down in the US in September while the ECB
announced its second rates cut since Covid-19

. Focus on valuations - B2B software valuation are affected by a -still ongoing- long reversal trend of growth slowing down
whereas margins went up

. B2B Software Segments Zoom - Valuations, Financials and Earnings
. Software Conviction Fund & SWC update
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) The B2B software universe was up 1% on average in September, further widening its
( underperformance relative to the S&P 500 and Nasdaq
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Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of Sept. 27th, 2024, Software Club analysis
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(, B2B software space valuations went up +2.7% in September, reaching a 6.1x EV/Sales NTM level and

evolving in a narrow 5.5x — 6.5x range since the beginning of 2024

SWC Index (W NTM Rev. multiples
2015 - 2024 YTD valuation, weekly average
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Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of Sept. 27th, 2024, Software Club analysis

Key takeaways on valuation

B2B software have evolved over the
past 6 monthsin the 14 -’19 and '14-
'24 average range (4.9x — 6.2x),
reaching 6.1x by the end of Sept.

The stocks have been well recovering
after the sell-off in the tech space
from August 2nd to 5th, now above end
of July 24 and end of 2023 levels. The
performance has ben supported at the
macro level by the first FED rates cut
since Covid-19 in mid-September,
which was very much awaited by
investors.

Meanwhile, the trend observed in the
B2B software space of slowing growth
(from 24.2% NTMin’22t0 11.1% in
’24) vs. margins going up (11.7% FCF
NTMin’22to0 16.2% in ’24) has
persisted over the summer of 2024.

It is supported by companies focusing
more on profitability in this slowing
demand environment. Hence,
investors focus on companies with
outperforming growth expectations
(+20% NTM) or high profitability, that
are valued at significant premium.
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) Revenue growth is more and more scarce than profitability: currently, 1% of revenue growth NTM is
( worth 0.62x sales multiple, whereas 1% of FCF margin NTM is only worth 0.37x sales multiple
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Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of Sept. 27th, 2024, Software Club analysis
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) FED cut interest rates in September for the first time since Covid-19 in a 50bps decrease that was largely
( anticipated by the market with 10Y treasury bonds remaining stable ~3.75%

Weekly average of SWC Index® NTM revenue multiples in NA vs United States Treasury Constant Maturity - 10 Year
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Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of Sept. 27th, 2024, Software Club analysis
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" Large and Very Large Enterprises (resp. $1 — 10Bn and $10Bn+ in revenue) have the strongest rule of 40

on average (33%) while smaller companies lag due to their lower cash-generation profiles

Yearly average metrics of SWC Index @ by revenue
I SMEs (30m - $300m) [l Mid-size enterprises ($300m - $1Bn) [l Large enterprises ($1Bn - $10Bn) [l Very Large enterprises ($10Bn+)

27% 27% 29%

9 25%  p@ogyy, 8092920202020y mmmmm—=-
Growth . 22% L 1s%  22% 19% 17y 24% 24% / )
Ny 18% 179 b u 19% 179 19% ’ 159% ' 1%
13% 8% 12% 15% 13% °14% !, °
112% 11% 12%

8% 1
1
1

2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 | 2024YTD
1
1
1
. 1
0, 0 1

FCF Margins ok 0% s 19% 19% 19% 20% 20% 21% 20% 21% 20% 199 21% 209 21% 20% 20% 209% 21%; 21% 22%

NTM 15% -
1
1
1
1

2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 YTD

9
47% 46% 43%

34% 34%

39%

350 38% S0 2% 31% 350, 36% 37% , 38%
32%  30% 9 0

20, 28% 29% % 27% 29%

% 25% 26% 250 24%

32% 33%

22%

N oo o o o e e e e e e e e e e e e e e e e e em e Em e Em e e e e e =

2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 " 2024 YTD

300

# of companies 200

per bucket 100

0

* Large and Very Large Enterprises have more FCF margin-intensive rule of 40

+ Best rule of 40 performance are observed at Large and Very Large Enterprises, clearly highlighting that scale support stronger margins in the space

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of Sept. 27th, 2024, Software Club analysis
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Private deals monitor — Private Equity and Venture Capital total deals amount have followed a positive
( trend over 2024

Total software deals, global®
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Note: (1) Based on 50+ employees private deals reported on Pitchbook with the following categories: Buyout/LBO for PE deals, All Series (Seed to D+ Series) for VC deals, M&A/Control Transactions for Corporate M&A deals
Source: Pitchbook (as of Sept. 27th, 2024), Software Club Analysis
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() Key B2B software deals in September 2024 — Growth and Buyout

Growth and Buyout

Project management B=  gYieam %

\/smartsheet to be acquired by Blackstone and Vista Equity Partners through an
$8.4 billion all-cash LBO (confirmed on Sep. 24, more details)

= Smartsheet is a project management and collaboration software, providing a range
of solutions to manage projects and automate processes. Smartsheet serves 85%
of Fortune 500 companies including Pfizer and Procter & Gamble.

- An all-cash LBO at a price of $56.50 per share, representing a premium of
approximately 41% to the 90-Day VWAP * of the unaffected share price, values the
company at 7.5x EV/Sales FY25. The deal is expected to close in the fourth quarter.

B} Procurement (N | (,tharrg!k

ESKER' entered into a Tender Offer Agreement to be acquired by Bridgepoint and
General Atlantic (confirmed on Sep. 19th, more details)

- Esker provides a procure-to-pay (P2P) and order-to-cash (02C) platform. This
project would enable Esker to accelerate its development strategy.

- A cash deal at a price of €262 per share, representing a premium of 30.1% over the
unaffected share price, values 100% of the Company’s share capital at approximately
€1,621m (7.97x EV/Sales FY24) on a fully diluted basis.

Note: (1) VWAP (volume weighted average closing price)
Source: Capital IQ, Pitchbook, Company websites, Investors websites

Workload automation E=

@ Redwood is to be acquired by Vista Equity Partners and Warburg Pincus through
a $2.5 billion LBO (confirmed on Sep. 10™, more details)

Redwood Software is a US-based workload automation software company backed
by Silicom Ventures and Turn/River Capital.

The company consistently delivers above ‘Rule of 60’ financial performance and
currently serves more than 7,500 customers globally, including 28% of the Fortune
500 and 40% of the Fortune 50.

Healthcare | | @533 %
@ is to be acquired by DENTRESSANGLE Capital (confirmed on Sep. 23", more
details)

EDL is a European player in software dedicated to medical imaging and diagnostic
services backed by Abenex. Focusing on the France and with presence in DACH
market, EDL caters to 600+ clients, enabling them to cover to 2,400 imaging
departments and practices.

This acquisition allows EDL to continue expanding internationally, leveraging
DENTRESSANGLE Capital’s expertise and network in the healthcare sector.

10

- Confidential -


https://www.blackstone.com/news/press/smartsheet-to-be-acquired-by-blackstone-and-vista-equity-partners-for-8-4-billion/
https://community.softwareclub.io/learn/courses/690/planisware
https://community.softwareclub.io/learn/courses/690/planisware
https://www.esker.com/company/press-releases/esker-and-bridgepoint-announce-proposed-cash-public-tender-offer-esker-shares/
https://community.softwareclub.io/learn/courses/235/procurement-software-procure-to-pay-platforms
https://community.softwareclub.io/learn/courses/235/procurement-software-procure-to-pay-platforms
https://www.redwood.com/press-releases/redwood-to-be-acquired-by-vista-equity-partners-and-warburg-pincus/
https://www.dentressangle.com/fr/actualites/dentressangle-capital-entre-en-negociations-exclusives-avec-abenex-dans-le/
https://www.dentressangle.com/fr/actualites/dentressangle-capital-entre-en-negociations-exclusives-avec-abenex-dans-le/
https://community.softwareclub.io/learn/courses/567/information-data-focus-on-healthcare-life-sciences
https://community.softwareclub.io/learn/courses/567/information-data-focus-on-healthcare-life-sciences
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Growth and Buyout

Target Key Information

Segment zoom SWC update

Deal Key Information

Date
Provider of workplace digital training Expected ~1.67x LTG said its board was inclined to recommend the
27-Sep tg ?L“rf;"lﬁgm = tools (mobile apps and training videos) n.a. CENERAL £792m EV/Sales proposed offer of 100 pence per LTG share if General
o for government and corporate clients ($1.06bn) FY24E Atlantic makes a firm offer on those financial terms.
Developer of configurable insurance
q — softwa?e for insuragnce brokers, 2 The deal had been agreed on August 09th, the
23-Sep Open g' LS underwriting agencies and insurers Montagu @ARES Undisclosed n.a. transfer of ownership is expected to be completed in
across the United Kingdom and the fourth quarter, subject to regulatory approval.
Ireland
. . The company entered into a definitive agreement to
| = I T
20-Sep — Prowd.er ol gloue .ba.sed .ﬂ'ght I\H." ." I Undisclosed n.a. receive an undisclosed amount of growth capital
planning and optimization software .
from Insight Partners.
Global silicon level software
. (Dynamic Firmware) provider with a The company entered into a definitive agreement to
09-Sep &O mi = global customer base including HGGC  (THU $600m n.a. be acquired by Thomas H. Lee Partners through a
Microsoft, Intel, AMD, Nvidia, Arm, $600 million LBO.
and Foxconn
R GeBBS Healthcare Solutions The company entered into a definitive agreement to
G’ /:B_:B\S specializes in revenue cycle CHRYSX . _ 4.1x be acquired by EQT through an estimated $879
09-Sep ngmmmm = management, health information CAPITAL = G 1 $879m EV/Sales million LBO. Drawing on EQT's experience in the
Forward @ Thinking management, and medical billing FY24 healthcare technology segment, EQT will support the
services company’s accelerated growth and innovation.
A Japanese IT services company that KKR ~1.8x KKR and Bain Capital are in a bidding war over
) provides software development, system VS 5 ) FujiSoft. Bain Capital has offered to purchase Fuiji
03-Sep @ FUJISOFT ® integration, cloud solutions, and IT n.a i S4bn E:(/ésfles Soft for around 600bn yen ($4.1bn), topping KKR’s
consulting services Egg}tal 560bn yen.

Source: Capital IQ, Pitchbook, Company websites, Investors websites

11
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https://www.prnewswire.com/news-releases/flightkeys-announces-strategic-growth-investment-from-insight-partners-302253741.html
https://thl.com/articles/ami-announces-majority-investment-from-thl-partners/
https://www.prnewswire.com/news-releases/eqt-to-acquire-gebbs-healthcare-solutions-a-leading-healthcare-technology-solutions-provider-302241637.html
https://www.bloomberg.com/news/articles/2024-09-04/kkr-said-to-speed-up-tender-offer-for-fuji-soft-to-fend-off-bain
https://www.reuters.com/markets/deals/uks-ltg-announces-106-bln-takeover-approach-general-atlantic-2024-09-27/
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FOU”‘;‘:;:Z:%E” FTEs: 7% last 1Y, 15% last 2Y
Main Geography: 58% France
G

Foundation | French company Esker was founded in 1985 by Jean-
Michel Bérard and Benoit Borrits. The company started as a fax-
receiving solution but then pivoted in the 2000s to a procure-to-pay
solution relying on fax automatic processing. Headquartered in
Villeurbane, France, and Middleton (Wis), USA, the company is
present in more than 14 countries. The company is publicly listed
on the Paris Stock Exchange.

What does it do? | Esker provides two products for its customers. The
first one is a procure-to-pay (P2P) software that allows users to
manage contracts and digitize paper-based invoices or directly
receive digital invoices to extract the relevant pieces of information
and efficiently process the payments to suppliers. The second piece of
software is focused on the order-to-cash (02C) business lifecycle,
allowing companies to process certain customer orders, providing
visibility, and tracking, at an ever-increasing processing capacity. In
terms of revenue streams, Esker's revenue is estimated to be
divided between 60% P2P and 40% 02C.

Perceived strengths/weaknesses | Esker does not appear highly
differentiated as other players are also providing OCR (Optical
Character Recognition). However, the breadth of the solutions
appears to be one advantage that the company can rely on to emerge
in the market.

Notes: (1) OCR: Optical Character Recognition

Rev.: ~€178.6M, 2023

IPOs & Fundraisings Macro Environment Valuation overview Segment zoom SWC update

Stable challenger serving mid-market firms across the US and France in the large P2P software market, with revenue
estimated to be split between 60% P2P and 40% 02C; growing organically with a 22% YoY increase in 2022

Financials Revenue geographic distribution

Ownership / Transactions

Listed on Euronext, 92.6% of free float

(~+12% YoY growth) North America France Others Buyout from Bridgepoint and
100% Software / 0% Service _ General Atlantic for $8.4bn
* -~ ~ 0, 3 th
EBITDA: ~€29.5M (~16%), 2023 42% 37% 219% (Announced on September 19t)

- Esker caters to companies that handle a large volume of documents and need to organize complex procurement processes: the profile
of those customers is typically within the mid-market/enterprise segments. Esker claims to sell the solution cross-segment to small
multinational enterprises, such as Givaudan, and mid-market companies, such as Gifrer.

- Eskeris considered to be winning market share in its core markets, especially as mid-sized companies are favoring a best-of-breed

approach with functionalities not as deep as enterprise-leader solutions such as Coupa.

= The pricing of the solution is based on a flat fee and a volume fee (€1 per document). The average contract value ranges between

€50,000-€75,000.

- Esker'srevenue is heavily skewed towards French and US territories, respectively 40% each. The rest is split between European

countries (15%-17%) and Asia (3%-5%).

= Esker's customers have a strong level of satisfaction (8 out of 10). It is mainly based on the solidity of the platform and its infrastructure.
= The majority of Esker's revenue (70%) is estimated to be driven by the P2P solution, whereas the 02C solution accounts for 30% of it.

» Eskeris surrounded by competitors across different market segments. In the P2P category, within Accounts Payable, they are pitted

against Readsoft, Basware, HighRadius, ITEsoft, and Yooz. In the procurement segment, they are facing Coupa, Ivalua, and Ariba,
which even provides a source-to-pay solution. On the O2C side, Esker competes with Readsoft and SAP. Despite the fierce competition,
Esker has recently entered the Gartner Magic Quadrant.

» Esker can benefit from a trend among European markets which are pushing companies to shift from paper-based payment

processes to digital ones. Esker is able to benefit from both replacement and equipment markets, which are each estimated to represent
50% of their deals.

» Having developed their first solution years ago, Esker still services customers using their on-prem platform, Esker Delivery Ware.

However, they no longer invest in the solution and they are providing their solutions on the cloud.

- Esker's sales benefit from a strong marketing presence and a solid reputation on the market which acts as a lead generator.

= Eskeris a company led by one of its two founders, Jean-Michel Berard. The second founder stepped down 2 years ago. Jean-Michel

Bérard is one of the majority shareholders of Esker with 6.71% of equities, and he is identified as a CEO with strong leadership skills.

Sources: Company Annual Reports, Company Website, SWC Interviews, Pitchbook, SWC Interviews & Analysis
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Foundation | Open GI was founded in 1979 in Worcester, England.
Open GI started as a provider of policy administration systems,
giving brokers client policy administration capabilities. Since its
foundation, the company has expanded its offering to become a full
fledged broker management system with distribution and selling
capabilities and has grown to become a leader in the personal lines
space in the UK.

What does it do? | Open GI's broker management solution handles
policy lifecycles, enabling brokers to manage client details, policy
adjustments, and renewals. It also provides a distribution channel
for carriers, providing brokers easy access to insurance products
for them to sell to customers. Additionally, it integrates the EDI
messaging system for industry communication and offers additional
professional services, including web design and data services.

Perceived strengths/weaknesses | Perceived strengths | Open GI is
differentiated mainly by:

- Extensive network of brokers and carriers within personal lines
fosters robust connectivity within the insurance ecosystem for
customers

« Swift delivery with reported implementation in under 6 months,
contrasting the industry standards of 12 months

« The platform's scalability facilitates effortless user addition,
beneficial when the business is scaling up. Also, it empowers
brokers and carriers to create their own insurance products, with
complete control over the details regarding the product

Notes: (1) British Insurance Brokers Association

-
open g| Employees
380 FTEs
Foundedin 1979, FTEs: 0% last 1Y, -1% last 2Y
United Kingdom R&D:S&M split: 80% / 20%
Main Geography: 95% United Kingdom
&

IPOs & Fundraisings Macro Environment Valuation overview Segment zoom SWC update

Leader in the broker management software market, with core activity in the personal lines segment in the United
Kingdom, with room to grow by leveraging advanced technologies to develop product offerings

Financials Revenue geographic distribution

Ownership / Transactions

Rev.: ~GBP 39m, 2022

. . PE Owned, LBO — Montagu Capital (2014)
80% Software / 20% Service United Kingdom Ireland Buyout from Ares Management
EBIT: ~GBP 16m (~429%), 2022 - (Agreed on August 09")
95% 5%

« Open GI operates in the ~£125-160 million UK’s P&C broker management solution market, crucial for brokers' operations. Expected
market growth of around ~5% post-Covid reflects increased efficiency and digitization needs, although growth is expected to slow
down in the long term due to limited white space, with modern solutions vying for market share.

« The UK's insurance landscape demands strong insurer ties and vast broker networks, resulting in a high entry barrier, safeguarding
the market against newcomers.

« Open GI leads personal lines broker solutions in the UK, facing competition from Applied Systems and SSP. The market is quite
saturated, with modern solutions already being widely adopted.

« Open GI focuses on the UK market, with 95% of revenues from the UK and 5% from Ireland. Expansion outside the UK is
challenging due to differences between the UK market and other external providers. They target brokers of any size, especially in
personal lines, facing market shrinkage due to consolidation. Their solutions cater to various brokers based on access to specific markets
and schemes.

= Customers highly rate the solution (8/10) for its connectivity and robustness but note dissatisfaction with slow platform updates
and limited payment options. The solution is perceived as affordable and is deemed crucial for core operations, resulting in low churn
(>5%). ROI measurement challenges persist despite increasing business volume, but the solution is perceived to bring value.

= Open GI's revenue sources include user-based licenses, (around 35% of revenues), EDI message fees (£5 per renewal, £1.70 per MTA,
around 35% of revenue), professional services (10% of revenue), interest from policy installment payments (0.6% of funded premium,
around 8% of revenue), and transaction fees for an online incentive policy being sold digitally (around 12% of revenue).

= Open GI's technology is viewed as average, as per alumni. They plan to launch a cloud-native solution (Mobius) in 2024, aiming to
shift their predominantly on-premise customer base. Integration of AI and machine learning has been slow, and internal tech team
perception is weak.

= Open GI's sales team is rather strong. Most sales come from existing customers, as the platform is less adaptable. New clients
typically switch from other vendors. They excel with warm leads but struggle with cold ones, and their sales cycle is quicker than
industry norms. Marketing involves industry events, road shows, and conferences like BIBA.

» Open GI's CEO Simon Badley, appointed in 2019, brings 30+ years' experience in financial services and software. However, frequent
C-suite changes hinder employee progression. Challenges include finding a way to diversify product offerings, enhancing software
competitiveness, and convincing existing customers to adopt their new cloud-native solution (Mobius).

Sources: [1] Company Accounts, [2] LinkedIn, Company Website, [3] Pitchbook, [4] Alumni, [5] SWC Interviews and Analysis
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() Key B2B software deals in September 2024 — Corporate M&A

Corporate M&A

Cybersecurity L=

for $2.65bn (announced on Sep 12th, more details)

Learn
( more! K

Recorded

to acquire * I I Future

mastercard

to acquire @ for $1.9bn in cash (announced on Sep 05™, more details)

Recorded Future is a US-based cybersecurity software company backed by Insight
Partners and Pantheon International, with 1,900 clients across 75 countries. The
acquisition will bolster MasterCard’s anti-fraud capabilities .

The purchase price is $2.65bn, which represents an ~8.5x multiple over its $300+m
revenue according to its website. After the acquisition, Recorded Future will operate
as an independent subsidiary of Mastercard.

Cybersecurity

As a Salesforce AppExchange partner since 2012 and a Salesforce Ventures portfolio
company, Own Company is provider of data protection and data management
solutions trusted by nearly 7,000 customers to safeguard mission-critical data

Salesforce will acquire Own for ~$4.9bn in cash, net of the value of the ~10% of
outstanding shares currently owned by Salesforce, subject to customary purchase
price adjustments.

Collaboration =

() ll-tft?r';g= more! |

Progl'eSS“to acquire Y5 ShareFile from @ cloud for $875m in cash and credit
(announced on Sep 09", more details)

ShareFile is a business unit of Cloud Software Group, providing document-centric
collaboration, focusing on industry segments including business and professional
services, financial services, healthcare and construction.

ShareFile fits strategically with Progress’ Digital Experience portfolio and is expected
to add more than $240m in annual revenue and more than 86,000 customers to
Progress.

Source: Capital IQ, Pitchbook, Company websites, Investors websites

VISA

B Qiad g

for an undisclosed amount (rumored as up to £700m)

FEATURE i

to acquire SPACE

(announced on Sep 26", more details)

Featurespace is a UK-based real-time payments protection software provider that
prevents and mitigates payments fraud and financial crime risks backed by a group of
investors including Chrysalis Investments and Insight Partners.

The acquisition will complement and strengthen Visa’s portfolio of fraud detection
and risk-scoring solutions.

GRC _—

oy

- . -
Y ConnectWise' to acquire AXxcient for $400m-500m via its financial sponsors
Thoma Bravo and 345 Partners (announced on Sep 10, more details)

Axcient is a provider of data protection and disaster recovery solutions backed by K1
Investment Management and Silver Lake. The deal provides ConnectWise with a
full-fledged MSP-focused business continuity and disaster recovery offering.

The company is expected to bring $75m in revenue with nearly $30m in EBITDA
and year-over-year growth of 25%.

Learn

Supply Chain Management B+l 429 %

POWERQ®FLEET to acquire 77 FleetComplete’ for $200m (announced on Sep. 18,
more details)

Powerfleet, a mobile asset AIoT provider, is to acquire Fleet Complete, a fleet
management software provider backed by Madison Dearborn Partners and OTPP.

The acquisition improves Powerfleet’s geographical revenue mix and enables its
accelerated topline growth driving toward “Rule of 40” in the medium term.

The $200m transaction value represents 8x pre-synergy and 5x post-synergy
adjusted EBITDA.

+
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https://www.mastercard.com/news/press/2024/september/mastercard-invests-in-continued-defense-of-global-digital-economy-with-acquisition-of-recorded-future/#:~:text=Mastercard%20today%20expanded%20its%20cybersecurity%20services%20with%20an
https://community.softwareclub.io/learn/courses/234/office-of-the-cfo-enterprise-corporate-performance
https://community.softwareclub.io/learn/courses/262/cybersecurity-valuation-comparables
https://community.softwareclub.io/learn/courses/262/cybersecurity-valuation-comparables
https://investors.progress.com/news-releases/news-release-details/progress-acquire-sharefile
https://community.softwareclub.io/learn/courses/234/office-of-the-cfo-enterprise-corporate-performance
https://community.softwareclub.io/learn/courses/206/2020-view-atlassian-leader-in-devops-collaboration-tools
https://community.softwareclub.io/learn/courses/206/2020-view-atlassian-leader-in-devops-collaboration-tools
https://www.connectwise.com/company/press/releases/axcient-skykick-acquisition#:~:text=ConnectWise%20announced%20it%20has%20entered%20into%20a%20definitive,and%20leader%20in%20cloud%20backup%20and%20management%20software.
https://community.softwareclub.io/learn/courses/348/venminders-cro-grc-platforms-landscape-diversification-a-us-perspective-euus
https://community.softwareclub.io/learn/courses/348/venminders-cro-grc-platforms-landscape-diversification-a-us-perspective-euus
https://investor.visa.com/news/news-details/2024/Visa-to-Acquire-Featurespace/default.aspx
https://community.softwareclub.io/learn/courses/557/grc-software-global-view
https://community.softwareclub.io/learn/courses/557/grc-software-global-view
https://www.powerfleet.com/press-releases/2024/09/powerfleet-announces-strategic-acquisition-of-fleet-complete/
https://community.softwareclub.io/learn/courses/240/supply-chain-software-transportation-management-systems
https://community.softwareclub.io/learn/courses/240/supply-chain-software-transportation-management-systems
https://www.salesforce.com/news/press-releases/2024/09/05/salesforce-signs-definitive-agreement-to-acquire-own-company/
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Date
a Main business Multiple Deal Synopsis
ggﬁrjl'\égrr:;grlgsg’ies This acquisition, sponsored by Sugar Capital and Insight Partners,
R i B Developer of "data warehouse native" . 'l S . will make Optimizely the first DXP to offer "warehouse native"
30-Sep @ NEtSpnng - product and customer analytics platform Szgﬁr{ésggzla d Optimizely Undisclosed e analytics, allowing customers to link digital activities directly to
: business metrics without extracting data from cloud warehouses.
Wipro Ventures
. A . . . e This opens an opportunity for a collaboration between NetGuardians
26-Sep . ﬂ z::;/_':ir:; AllaSglgzpi;ragiﬁi)e::ﬁ'igg:nd Summa Equity u |ntlH Undisclosed n.a. and Intix, another Summa portfolio company specializing in Know
NetGuardians Y 8 Your Transaction (KYT) data management.
. == ;h:nglgg::l:a:l:r:\;rs‘te:;e Fk)ilc?:fkoz:r':i’ r?w%?ntile: ' Equity Gap, GCV QikServe will become part of The Access Group’d Hospitality
25-Sep Q. QikServe —— order & pay,provider tothelhosphtality Maven Capitalt Undisclosed n.a. glLl\lsllsl:::s, which provides IT solutions for all aspects of the hospitality
sector
> H H H q 8 1
) e ITS Partners is a ServiceNow IT service . The LBO deal, sponsored by NewSpring Capital, broadens CoreX's
25 S Its == partner n-a. core.X Lithelzssd 1z expertise within the ServiceNow ecosystem.
24-Se 0 CLUMIO = Clumio is a provider of AWS data protection gljtvtve\/rizv;/uCapital, Undisclosed n.a The transaction enables Commvault to leverage Clumio's AWS
P == and data recovery N ——— Commvault T offerings to provide cyber resilience to applications built on AWS.

. . . This transaction, sponsored by H.I.G. Capital and Elyan Partners,
23-Sep DUONYX I I E::‘\’/;g:;d LB e TN n.a. ( =N EL Undisclosed n.a. allows Stordata to strengthen its capabilities in cybersecurity and
TR e containerization to offer robust and secure solutions.

alg Publisher of no-code solutions for the . y As a provider of ERP systems backed by HG Capital, Septeo
23-Sep v’ i 'd e t 3 I I creation of chatbots, callbots and AI [B)ggﬁ(?]ge’ %/ 5‘20“20 Undisclosed n.a. enriches the offer of its Digital Services & Security division with
= assistants the acquisition.
Developer of data control, reconciliation Sponsored by Eurazeo, the acquisition strengthens the company’s
19-Sep Z f) p S = and automation software designed to NEXT Investors Undisclosed n.a. financial technology offerings and extends its international
improve data integrity NeoXam footprint.
- - . The sale of 0SG was determined to be a necessary step towards
SYNOPSYS
19-Sep yw..-.ﬂ.y L = fl‘:suibzl gﬁgya(;fasly:; p;;/fst‘r’avrao'}/;dmg etz Synopsys M‘ KEYSIGHT  ypgisclosed n.a. obtaining regulatory approval of and successfully closing
8 Y Synopsys' proposed acquisition of Ansys.
gg;ga&lgr?ﬁgelﬁe%%%a %tnyﬁ(iﬁg, EV(IZEIL,AM(%\{]??S)Capital Partners UK, Par Equity, Scottish Enterprise (2)Altimeter Capital Management, Bess Ventures and Advisory, Human Capital, Human Capital Development, Index Ventures, John Thompson, Mark Leslie, NewView Capital, Sutter Hill Ventures (3) Bpifrance, Dataiku, Le Village by CA, 15

Source: Capital IQ, Pitchbook, Company websites, Investors websites
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https://blog.itsdelivers.com/productive-it-insights/corex-acquires-its-partners-expanding-servicenow-expertise-and-innovation
https://www.commvault.com/news/commvault-accelerates-cyber-resilience-capabilities-for-aws-with-acquisition-of-clumio
https://www.stordata.fr/duonyx-signe-un-accord-pour-rejoindre-le-groupe-stordata-2/#:~:text=Les%20deux%20fondateurs%20de%20Duonyx%20deviendraient%20actionnaires%20du
https://www.septeo.com/fr/presse/septeo-enrichit-offre-pole-digital-services-security-societe-ideta#:~:text=Septeo,%20acteur%20influent%20dans%20le%20domaine%20des%20logiciels%20pour
https://www.neoxam.com/neoxam-to-acquire-ezops-for-reconciliation-and-data-automation/
https://news.synopsys.com/2024-09-19-Synopsys-Enters-Definitive-Agreement-with-Keysight-Technologies-For-Sale-of-Optical-Solutions-Group#:~:text=Highlights.%20Synopsys%20to%20sell%20its%20Optical%20Solutions%20Group%20to
https://www.optimizely.com/company/press/optimizely-acquires-netspring/
https://qikserve.com/the-access-group-announces-the-acquisition-of-hospitality-digital-order-and-pay-specialist-qikserve/
https://summaequity.com/summa-equity-acquires-netguardians-to-create-next-generation-financial-crime-solution/
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Deal Key Information

Date
Target a Main business Amount Multiple Deal Synopsis
Developer of a digital lab assistant designed
) - = to close the real-time documentation gap BCG Digital Comt . . The company reached a definitive agreement to be acquired by
18-Sep 3 LabTwin and assist scientists at the point of Ventures? i FOR% Linehiselzssd =5 Labforward for an undisclosed amount.
experimentation.
P:g\\;;gﬁ: o(il?(;ztnsavgvﬁﬂ ﬁgtswEoi:Lva::chsvare and post' With the acquisition, Swiss Post strengthens its role as provider of
18-Sep oopens SthS ﬂ rpnana ing all network and securit EQT, Zobito SWISS Undisclosed n.a. digital communication services by increasing its competences and
y ging y know-how to support digitally connected businesses in Switzerland..
operations
Harvard
} - . B 7 Innovation " With Evisort, Workday will add AI-powered document intelligence
17-Sep - EVlSOI't = Provider of contract management platform e el workd ay. Undisclosed n.a. solutions across its finance and HR suite.
M12?
. This strategic acquisition sponsored by Bridgepoint helps Achilles, a
A supply chain management software S L
) T . > . - . . provider in supply chain risk and performance management,
Hee — company bgsed in st”“n’ fithiecteblizhed n.a. "\ AChIIIeS Lindfizelassd n.a. strengthen its position in the Iberian, Latin American and broader
GoSupply reputation in the Iberian market.
European markets.
[ ]
) . e A legal tech company providing data-based @ . This acquisition will solidify Nexl's position as the leading legal-
et DATABALL == recommendations for law firms. n.a. neXI Uinelieloses e specific CRM and client intelligence platform.
An IT services consulting firm specialized L : h C h l . A~
in Payments, Capital Markets, Wealth and Ba a}ncle Point el The ell::qmsmon aims to strengthen Gflﬁmnﬁt s:agment.slStud!o in
- L= ’ ’ :
10-Sep <y blankfactor = REReTCr el Hee i Ve e 5Vaopr|)ta ,Venture Globant Undisclosed n.a. Is\leocrttorAmerlca and expand its capabilities in the financial services
and the UK ’
~, — A 3D geospatial company, recognized as the (\;/leo rl;r:lc(l:(é Fﬁgclon The combination of Cesium plus Bentley’s iTwin enables
6-Sep </ CESIUM —] foundational open platform for creating and Frank’?in ’ Bentleg*’ Undisclosed n.a. developers to seamlessly align 3D geospatial data with engineering,
powerful 3D geospatial applications subsurface, IoT, reality, and enterprise data to create digital twins
Venture Partners
Developer of fintech software intended for - Indus Valle The acquisition strengthens IVP’s asset management offering,
5-Sep IntegriDATA L= the private equity and hedge fund n.a. W Pariners @ Undisclosed n.a. positioning the IVP Group as a leading player in asset management
operations technology, software and managed service solutions.
Developer of a spend management American Express it ; A
4-Sep BEe= software platform, focusing on the 100 - Ventures, Bain /W $325m n.a. The acquisition of Airbase expands the Paylocity total addressable

v airbase

5,000 employee segment of the market

Capital Ventures® r

paylocity

market beyond HCM and further into the Office of the CFO.

Note: (1) BCG Digital Ventures, Plug and Play Tech Center, Sartorius, Startup Creasphere
Alumni Venturés, American Express Ventures, Arba Seed Investment

Akkadian Ventures
Network, Zachary Bookman ) )
Source: Capllal 16, Pitchbook, Company websites, Investors websites

group,

)Am'\té/\_/entures AndY Ravreby, Bob Allard, Breyer Capital, Brian Doyle, Cooley, G Ventures (VC), GC Venture Fellows, General Atlantic, Harvard Innovation Launch Lab, Jennifer Lum, Jere Do
ures, BoxGroup, Craft Ventures, Ergo Partners, Eric Sager, First Round Capital, Frederic Kerrest, Garuda, Henry Ward, Kenny Mendes, Manik Gupta, Maynard Webb, Men

ain Capital Ven

tovent

12, Serra Ventures, Sravish Sridhar, TCV, Vertex Ventures US, _\/ma%(e ,
ures, Quiet Cap\ta’l. Ron Gill, Ryan Carlson, Scott Shipman, Sriram Krishnan, Village Global, Webb Investment

Global (3)515 Ventures, Ajay Agarwal,

16

- Confidential -


https://nexl.cloud/nexl-is-acquiring-databall/#:~:text=Today,%20we%E2%80%99re%20thrilled%20to%20announce%20an%20exciting%20new%20chapter%20in
https://www.globant.com/news/globant-acquires-blankfactor#:~:text=MIAMI%20%E2%80%93%20September%2010,%202024%20%E2%80%93%20Globant%20(NYSE:%20GLOB),%20a
https://www.ivp.in/news/indus-valley-partners-acquires-integridata/
https://www.paylocity.com/resources/resource-library/press-release/paylocity-announces-definitive-agreement-to-acquire-airbase-inc/#:~:text=The%20acquisition%20of%20Airbase%20represents%20an%20expansion%20of
https://www.bridgepoint.eu/about-us/news-and-insights/press-releases/2024/achilles-to-acquire-gosupply-to-strengthen-presence-in-iberia-and-expand-global-supply-chain-solutions#:~:text=Achilles%20Information%20Ltd%20(%E2%80%9CAchilles%E2%80%9D),%20a%20global%20leader%20in
https://www.bentley.com/news/bentley-systems-acquires-3d-geospatial-company-cesium/
https://labforward.io/wp-content/uploads/2024/09/2024.09.17_labforward_LabTwin_Merger_EN.pdf#:~:text=The%20two%20Berlin-based%20companies%20labforward%20and%20LabTwin,%20a
https://news.cision.com/eqt/r/eqt-to-sell-open-systems--a-swiss-leader-in-network-and-cyber-security-solutions--to-swiss-post,c4039258
https://newsroom.workday.com/2024-09-17-Workday-Signs-Definitive-Agreement-to-Acquire-Evisort
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Technologies Group

Date
Multiple Deal Synopsis
ALIZENT Provider of plant production management This acquisition enables EPIQ Machinery, an equipment
4-Sep el E and optimization services intended for Alizent ERPIO Undisclosed n.a. manufacturer, to provide a digital operations management
'"gﬁeﬂtiong o mining and metals industries. T platform that better serves its clients in the aluminium sector.
Developer of d!gltal transformation The acquisition of MEGA marks the second step of the buy-and-
software, serving more than 600 customers . . o . I . . .
4-Sep I I across EMEA. North America. LATAM and Gimv Undisclosed n.a. build strategy of Bizzdesign since teaming up with strategic
MEGA APAC regions BIZZdESIgn software investor Main Capital Partners.
JEQ Capital, G2 Risk Solutions view the public-to-private acquisition of ZignSec
: . A Regtech software provider for customer Jinderman & Risk SEK 302.9m 3.6x EV/Sales ) g pu P quisth
4-Sep @ ZIgnSec e due diligence and ID verification Parars 39V @2 Solutions _ (-$30m) Fv23 to be highly strategicin creating a global leader in risk and
Sandante Invest compliance business intelligence.
. Developer of performance marketing 28X Nimble5 generates meaningful Adjusted EBITDA and Adjusted Free
. - . : -y A
3-Sep n”?ﬁ?ble L. = platform, specializing in omnichanneluser N|mple5 I‘ ) n I K $33.7m EV/EBITDA Cash Flow th_at W'u. help to acgelerate Ionik's expansprll toalevel
= L . : Holdings of relevant financial scale. Nimble5 also augment Ionik's
acquisition and search engine marketing FY23 A 8
capabilities in performance marketing.
= . = = Developer of web-based total compensation Vitruvian Benefex The acquisition, sponsored by Bain Capital, will allow the company's
3-Sep U be n Ify . management software, enabling its users to Partners azascompary  Undisclosed n.a. clients to benefit from a deeper suite of platform integrations
streamline benefit management across HR, Payroll and Benefit Carriers.
Upon close of the acquisition, Tenyx will extend Salesforce’s
) T = Developer of Al voice-based customer Point72 salesforce . existing autonomous agent capabilities for Agentforce Service
SRELED I E N \ )\ — service agents platform Ventures® Ureleeiosss n.a. Agent by integrating Tenyx’s innovative voice Al solutions,
specifically tailored for service use cases.
. With the acquisition, Lloyd's Register Group will be able to provide a
i EAN 1] Developer of educational software LQ . , . - . .
2-Sep OC Elem intended for the maritime sector Oakley . Efggti r Undisclosed n.a. strategic approach to attracting, developing, managing, and

retaining maritime professionals at sea and ashore.

Note: (1) AME Cloud Ventures, Cota Capital, Empty Set Group, Metaplanet Holdings, Morado Ventures, Natural Bridge Ventures, Pathbreaker Ventures, Point72 Ventures, SCB 10X, StageOne Ventures
Source: Capital IQ, Pitchbook, Company websites, Investors websites

17

- Confidential -


https://www.zellis.com/resources/press-and-media/zellis-group-agrees-to-acquire-benify/
https://www.salesforce.com/news/stories/salesforce-signs-definitive-agreement-to-acquire-tenyx/
https://oceantg.com/news/lloyds-register-to-acquire-ocean-technologies-group-from-oakley-capital/
https://news.cision.com/g2-acquisition--inc/r/g2-acquisition-inc--announces-a-recommended-cash-offer-to-the-shareholders-and-holders-of-warrants-o,c4032929#:~:text=The%20acquisition%20represents%20a%20unique%20opportunity%20to%20combine
https://www.newswire.ca/news-releases/epiq-machinery-to-acquire-the-mining-and-metals-operations-of-the-industrial-digitalization-company-alizent-812259557.html#:~:text=The%20sale%20transaction%20of%20the%20Mining%20and%20Metals%20assets%20and
https://main.nl/press-release/bizzdesign-acquires-mega/#:~:text=Bizzdesign%20and%20MEGA%20International,%20both%20recognized%20by
https://ir.ionikgroup.com/news/news-details/2024/Ionik-Acquires-Nimble5/default.aspx
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New generation vendor offering an advanced AI enabled fraud detection solution, trying to expand into AML,
( addressing a wide range of actors in financial services

Foundation | Featurespace was founded in 2008 by a Cambridge
University professor, David Excell. The company is to be acquired by
Visa for a rumored amount, £700m. All products have been developed
organically.

What does it do? | Featurespace offers a fraud detection platform for
banks and payment companies, leveraging machine learning
supplemented by behavioral analytics. Featurespace examines each
transaction a user conducts (in person, on mobile, on a computer, etc.)
and considers all the characteristics or “attributes” that the user has
from a profiling perspective. By gathering data on every user a bank
or payment processor may have and using this data to build models,
Featurespace can then identify anomalous and potentially
fraudulent behavior, as well as positive behavior, and raise alerts
when necessary. This approach eliminates false positives associated
with legacy rule-based systems.

Perceived strengths/weaknesses | Featurespace is differentiated
from legacy solutions due to their real-time automated monitoring
capabilities. From a technological perspective, Featurespace’s
solution competes directly with Feedzai, using advanced AI/ML and
the best data science models to perform transaction monitoring,
while lacking the customization features of their competitor.
Featurespace also benefits from a strong reputation, partly due to its
scientific credibility.

Source: Orbis & Pitchbook, LinkedIn, Company Website, SWC Interviews and Analysis

-
FEATURE . . N . . . . .
cpAcE Employees Financials Revenue geographic distribution Ownership / Transactions
386 FTEs Rev.: ~€34.4M, 2022 PE/VC Backed
Founded in 2008, FTEs: -7% last 1Y, 5% last 2Y (~+28% YoY growth) United States and Europe Other Venture funding- Plug and Play (2022)
United Kingdom R&D:S&M split: 65% / 35% 100% Software / 0% Service _ Acquired by Visa
Main Geography: 90% United Kingdom EBITDA: ~€-25.4M (~-68%), 2022 90% 10% (Announced on Sep 26 )
&

- Featurespace is a challenger in the fraud detection market as they are part of the relatively new entrants in the fraud monitoring

market, similar to Feedzai. Nevertheless, Featurespace has the potential to become a market leader, being one of the first to introduce
such advanced ML capabilities in fraud detection. Featurespace’s main competitor is Feedzai and other key competitors include legacy

players such as SAS, Actimize (NICE), and FICO, as well as smaller companies like BioCatch and ThetaRay concerning other features
such as biometric identification.

« Featurespace's pricing is overall competitive with other modern competitors, and Its business model has completed a transition from a

perpetual license to a subscription model. The fraud detection market is large, growing, and concentrated around a select number of
key legacy vendors, with competition from new best-of-breed solutions.

« Featurespace benefits from an international presence, generating ~45% of its revenue from North America, ~40-45% from Europe, and

~10% from Singapore & Australia. Going forward, Featurespace attempts to continue to grow in the double-digit range by both

acquiring new customers, mainly through replacing legacy players in financial institutions, as well as through upselling/cross-selling to
existing customers by developing AML and KYC capabilities.

Customers seem to be very satisfied with the solution, both due to the quality of the product and underlying technology, and the

strong customer relationship management and support. Once deployed, the solution is generally very sticky with no customer churn
reported apart from one small customer misfit case.

Going forward, growth prospects seem strong, with the proliferation of mobile devices leading to an explosion of data and therefore to
numerous new types of fraud. Competitive dynamics will need to be watched out for, with Feedzai seen as a formidable competitor.
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) Open Systems is historically focused on private secured networking (SASE / SD-WAN) solutions and more recently
( shifted towards Managed Detection & Response (MDR) for Microsoft-based stacks

-
Oopensystems Employees Financials Revenue geographic distribution Ownership / Transactions
PE Owned
Founded in 1990, 427 FTEs Rev.: >€75M, 2021 Switzerland and Germany Other, NA LBO - EQT and Zobito (2017)
United States Main Geography: 44% Switzerland EBITDA: ~€10M I Acquired by Swiss Post
70% 30% (Announced on Sep 18™)
&

» Open Systems is shifting its focus from its SASE business to the Microsoft-based MDR business. In the SASE market, which is
commoditized and mature with sticky solutions, Open Systems competes with telco operators (Orange, Tata Communications) and
cybersecurity companies (Palo Alto, Zscaler), and other companies undercutting them (Cato). In the North American market, Open
Systems is a challenger and has trouble in selling versus legacy brands (Palo Alto & Cisco) which are more well known.

Foundation | Open Systems was founded in 1990 in Switzerland, the
company recently split its business into two entities: Open Systems
(SASE focused) and Ontinue (MDR focused). The company is PE
backed by EQT and Zobito since 2017.

= Open Systems is gaining rapid traction and growth from competing in the MDR market which is more heavily-fragmented with non-
What does it do? | Open Systems’ two core offerings are SASE and sticky solutions but is expected to see 17%-18% growth. In MDR, Open Systems competes with cybersecurity software developers
MDR solutions. Within its SASE (SD-WAN) business, Open Systems is and service providers such as Secureworks, Crowstrike, Red Canary, Blue Voyant, eSentire, Rapid7, and Arctic Wolf.
an MSP covering all aspects of network connectivity and security,
providing a combination of hardware & proprietary software to
connect companies’ offices/plants through a private network as well
as to the Internet. The company monitors and secures networks as
well as does hacker handling and traffic inspection. Within its

= Open Systems operates globally (185 countries) with the majority of revenue split between EMEA (~65-70%) and North America
(~30-35%). Its main verticals are manufacturing, insurance, finance (~60% of customers), and NGOs (~15% of customers). The sweet
spot for Open Systems is mid-to-large entities with 2k-30k users. For the SASE business, the focus is on large actors operating
internationally. On the MDR side, focus is on both mid to large clients using Microsoft’s environment and looking to outsource security.

cybersecurity business, Open Systems covers expansive security « Interms of business model, for its SASE business, Open Systems does not charge for hardware/plug-n-play network boxes and only
services including MDR based on SIEM by Microsoft Sentinel, EDR, charges for services on a monthly basis over 3-year contracts. On the MDR, it is more of a SaaS model with customers signing
managed network security. The company has a global SOC called shorter-term contracts and charged by number of users, allowing Open Systems to scale with client size. ACVs depend on client size,
“Mission Control,” which has 3-10 analysts per shift averaging $120k-$150k for SASE and $75k-$90k for MDR.

and is dedicated to customers in EMEA, North America, and Asia. . L . . o o )
- Customer satisfaction is high with NPS between 68-70 (as of ‘22). Satisfaction is driven by the visibility on all network & security

components via Mission Control and minimal to zero down network time; which generates cost savings for customers as it costs ~$500K
Perceived strengths/weaknesses | Open Systems’ SASE offering is for one day down of the plant. Client dissatisfaction arises from the need to have more dedicated resources. Open Systems has medium
differentiated is by its IP: in-house traffic management & routing tier pricing that is in line with Red Canary and BlueVoyant, yet more expensive than cheaper players such as Bitdefender.
optimization tool, in-house, proprietary OS, etc. As well as a model

128 | = Alumni indicate that Open Systems has room for improving its operational sales efficiency, to raise its win rate from ~8% to ~15% and
combining hardware & software as a service.

ensure salespeople are making a quota of 4-8 logos per year. The company now leads with MDR offerings in both NA & EMEA, only cross-
selling SASE when relevant. Pure MDR offerings now represent most services on new deals with ~60% in North America and ~50% in

Within MDR, Open Systems has 3 main differentiators: EMEA (as of '22).
« Strong SOC service which runs 24/7, globally, with a team of
qualified engineers & analysts » Open systems has room to grow through its capacity to land and expand customers, with the increase of number of users, number of
« High level of automation and orchestration across SOC & NOC sites and adding new security coverage. The company can also begin expanding into other applications/ stacks such as Salesforce, as
services they have been heavily focused on Microsoft’s security stack.

» Robust specialization in Microsoft, which is critical as Microsoft
Sentinel is gaining more traction over competitors such as Splunk

Source: Pitchbook, LinkedIn, Company Website, SWC Interviews and Analysis
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IPO monitor — The overall IPO market remains down since the peak in early 2021, and continues to
‘ evolve below pre-covid levels in 2019

[ IPO tracker - Total IPO amount on Nasdaq & NYSE (all sectors)
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2019 2020 2021 2022 2023 2024 YTD
Offer amount (in $ m) 63,007 157,586 333,692 21,543 23,987 30,196 |
Number of IPO 231 477 1,045 187 162 163 §
3
Average offer amount 273 330 319 115 148 187 §

(in$m)
*1 B2B software company, Hong Kong-based, filings on Nasdagq in September’24

Source: Nasdaq as of September 27, 2024, CapitallQ as of September 27th, 2024, Software Club Analysis, Companies websites 21
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(’ A negative correlation between EV/Sales multiples and US treasury bonds has been observed since 2022

Weekly average of SWC Index () NTM revenue multiples in NA vs United States Treasury Constant Maturity - 10 Year
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Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m 23
Source: Capital IQ as of September 27,2024, Software Club analysis
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The Governing Council of ECB announced a second 25bps rates cut in September from 3.75% to 4%,
following the first 25bps interest rates cut in June

Daily average of SWC Index @ NTM revenue multiples in Europe vs German Treasury Constant Maturity - 10 Year
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The Governing Council lowered the three key ECB interest rates by 25 basis points two times, in June 2024 and September 2024, from 3.75%to0 4%. It was the first
decrease after the series of rates hikes initiated in July 2022

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27,2024, Software Club analysis
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( Macro mood - Interest rates have finally started to cool down in the US in September while the ECB

announced its second rates cut since Covid-19

[ US vs. Europe GDP growth gap is expected to reduce
Real GDP growth YoY (%)
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[ Inflation is expected to stabilize at relatively the ~2% pace
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Note: (1) Average of ~70 brokers
Source: Bloomberg as of August 30t,2024, Software Club analysis

[ As expected, the Fed announced a cut in interest rates in September
Interest rates (%)
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[ USD has continued to depreciate vs. EUR and GBP in September 2024
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Macro mood - The US job market has shown signs of weaknesses during summer 2024, including in the
tech industry, and Q3 indicators will be scrutinized following the monetary policy easing

Q

[ Clear gap for the information job category in a [

Tech-related jobs net change are negative, although
negative dynamic over the past 3 months

worse performance is observed in telcos AR SETEE Sl T /AT TS

Employment change by industry,

Employment change, information industry,
Net change (September 24), US

Evolution of tech layoffs
Net changes (Sept. 24), US

(Jan.2023 - Sept. 2024)

I 3-month 1-month [ 6-month —e— Companies w/ Layoffs
I 3-month 12-month Employees Laid off (in thousands)
ST T T T T T T T ~N
. ® \
Information -0.7% | Computing infra. providers, -0.4% s | .~
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'\ 0.0% ;
. 0, -
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. Motion picture -0.4%
Manufacturing and sound recording industries -F 0.7% 181
0, —_———
Wholesale trade e w
Rt trad -0.4%
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- 51 48
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and health services 0.7% [ElecemmEnications -1.2%‘ 5222 % 328024822 s 2 § 2 =24
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0,
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In August, the unemployment rate dipped to 4.2%, partially reversing a July increase to 4.3%. While job counts have continued to rise, much of the increase in unemployment has come from
longer job searches for new labour force entrants, particularly younger workers, rather than widespread layoffs.

Source: layoffs.fyi, U.S. Bureau of Labor Statistics 26
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SWC Index (W NTM Rev. multiples
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'014-2024 Average: 6.2x

PE & M&A Deals

IPOs & Fundraisings

Macro Environment

End of Sept. ‘24 multiple is 55%
lower than the February 21 peak

13.7x

Valuation overview

) B2B software space valuations went up +2.7% in September, reaching 6.1x EV/Sales NTM and
( evolving in a narrow 5.5x — 6.5x range since the beginning of 2024

Segment zoom

SWC update

0(‘9 Zoom on 6M+ multiples

Daily average

7.0x -
+2.7%
6.5x - . in Sept. )
——
-6.1X
6.0x A
5.5x A
5.4x

5.0x T T T T T ]

Apr24  May24  Jun24  Jul24  Aug 24 Sep24  Oct24

Jan14 Jul14 Jan15 Jul1l5 Jan16 Jul16 Jan17 Jull7 Jan18 Jul18 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

Avg. EV/Sales NTM
# of companies
Avg. sales growth NTM

2014
4.0x
122

14.3%

2015
4.1x
133

16.8%

2016
4.0x
145

15.5%

2017
4.6x
158

15.7%

2018
5.8x
169

17.2%

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27,2024, Software Club analysis

2019
6.8x
183

19.7%

2020
9.1x
197

16.6%

2021
12.0x
235
26.0%

2022
6.6X
265

24.4%

2023 2024 YTD

5.5x
267
13.4%

6.0x
272
11.1%
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Q

SWC Index (D NTM EBITDA multiples @

IPOs & Fundraisings

Macro Environment Segment zoom SWC update

B2B software space EV/EBITDA NTM valuations went up +4.1% in September 2024 to 25.3x, evolving
around 10Y average of 26.1x since the mid-2022

55.0x 7 Weekly average
50.0x - 48.7x
45.8x
45.0x ~ End of Sept. ‘24 multiple is 48%
lower than the February 21 peak
40.0x
35.0x
30.0x
25.0x 2014-2024 Average: 26.1x
20.0x 2014-2019 Average 20.9x
15.0x
10.0x ~
5.0x o
0.0X T T T T T T T T T T T T T T T T T T T T T 1
Jan14 Jul14 Jan15 Jul15 Jan16 Jul16 Jan17 Jull7 Jan18 Jul18 Jan19 Jul1l9 Jan20 Jul20 Jan2l Jul2l Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25
2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 YTD
Avg. EV/EBITDA NTM 16.7x 18.4x 17.4x 20.5x 24.2x 28.4x 35.9x 44.9x 28.7x 26.1x 25.6%
# of companies 107 114 120 129 138 150 156 181 202 224 243
Avg. EBITDA margins NTM  24.4% 25.0% 25.5% 25.1% 25.2% 25.7% 26.7% 27.4% 27.0% 26.3% 26.8%

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m (2 EV/EBITDA NTM multiple = Next 12-month enterprise value / Next 12-month EBITDA. We only look at companies with EBITDA margin >5%

Source: Capital IQ as of Sept 27", 2024, Software Club analysis
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) B2B software valuations from a revenue growth perspective have continued to increase in September
( 2024, now standing 72.2% higher than the 10Y average

SWC Index (D EV/Sales NTM multiple to revenue growth NTM

1.0x A

Weekly average
0.9x A
0.8x {— All companies

— 20%+ growth companies 0.73x
0.7x A
0.6x -0.62x
0.5x A

All companies
0.4x 10Y avg. 0.36x
0.3x 0.3
02 20%+ growth companies
X 10Y avg. 0.21x

0.1x
0.0x

Jan14 Jul14 Jan15 Jul15 Jan16 Jul16 Jan17 Jul17 Jan18 Jul18 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24

2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 YTD
Avg. EV/Sales NTM 4.0x 4.1x 4.0x 4.6x 5.8x 6.8x 9.1x 12.0x 6.6X 5.5x 6.0x
# of companies 122 133 145 158 169 183 197 235 265 267 272
Avg. sales growth NTM 14.3% 16.8% 15.5% 15.7% 17.2% 19.7% 16.6% 26.0% 24.4% 13.4% 11.1%
EV/Sales NTM to growth NTM 0.28x 0.24x 0.26x 0.30x 0.33x 0.35x 0.55x 0.46x 0.27x 0.41x 0.54x

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m 30
Source: Capital IQ as of September 27,2024, Software Club analysis
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) B2B valuations from a FCF margin perspective have evolved the opposite way, being 24.5% lower than the
( 10Y average

SWC Index (W EV/Sales NTM multiple to FCF margins NTM

1.3 A~

Weekly average 1.22x

1.2x

1.1x 4 — All companies

10 = 20%+ FCF margins companies

.0x A
0.92x

0.9x A

0.8x -

0.7x -+

0.6x A

05X Ao J\ AN NY A All companies
10Y avg. 0.49x

0.4x -0.37x

0.3x -0.29x

0.2x 20%+ FCF margins companies
10Y avg. 0.27x

0.1x A

0.0x

Jan14 Jul14 Jan15 Jul15 Jan16 Jul16 Jan17 Jul17 Jan18 Jul18 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24

2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 YTD
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Avg. EV/Sales NTM 4.0x 4.1x 4.0x 4.6x 5.8x 6.8x 9.1x 12.0x 6.6x 5.5x 6.0x
# of companies 122 133 145 158 169 183 197 235 265 267 272
Avg. FCF margins NTM 12.4% 12.6% 12.4% 12.9% 12.9% 12.8% 12.4% 12.1% 11.7% 14.0% 16.2%
EV/Sales to FCF margins NTM 0.32x 0.33x 0.32x 0.36x 0.45x 0.53x 0.73x 0.99x 0.57x 0.39x 0.37x

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m

Source: Capital IQ as of September 27,2024, Software Club analysis 31



Monthly summary

PE & M&A Deals

IPOs & Fundraisings

Macro Environment

Valuation overview

Segment zoom SWC update

) EV/Sales/Growth historically traded at a discount to EV/Sales/FCF margin, but it has now reversed with
( investors paying more for growth due to its slowdown since 2023

SWC Index (D EV/Sales NTM multiple to NTM revenue growth vs. EV/Sales NTM multiple to NTM FCF margins

70
60
50
40%
30%
20%
10%
0%
-10%
-20%
-30%
-40%
-50%
-60%
-70%

Jan14 Jul14 Jan15 Jul15 Jan16 Jul16 Jan17 Jul17 Jan18 Jul18 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21

Avg. sales growth NTM
EV/Sales NTM to growth NTM

Avg. FCF margins NTM
EV/Sales to FCF margins NTM

Weekly average

On average, 1% revenue

growth is valued 67% more

67%

than 1% FCF margin by
investors currently

2014
14.3%
0.28x

12.4%
0.32x

2015
16.8%
0.24x

12.6%
0.33x

-30%

2016
15.5%
0.26x

12.4%
0.32x

2017
15.7%
0.30x

12.9%
0.36x

2018
17.2%
0.33x

12.9%
0.45x

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis

2019
19.7%
0.35x

12.8%
0.53x

-40%

2020
16.6%
0.55x

12.4%
0.73x

2021
26.0%
0.46x

12.1%
0.99x

-63%

May 9th ‘23

i Inflection where revenue

growth becomes more

i expensive than FCF margins

Jan22 Jul22 Jan23 Jul23 Jan24 Jul24

2022
24.4%
0.27x

11.7%
0.57x

2023
13.4%
0.41x

14.0%
0.39x

2024 YTD
11.1%
0.54x

16.2%
0.37x
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Segment zoom

() Mid growth companies (resp. >20% and 10-20%) valuations have been the most suffering in 2024 (-

8.2%), now trading 28.6% lower than high growth companies (>20%)

Weekly average of SWC Index () NTM revenue multiple by NTM revenue growth buckets (2014 - Today)

25.0x -

Multiples Variation Smf:zelFeb Smf:zesJan 2024 YTD

21.3x
High growth (>20%) (56.3%)  48.7%  9.6%
20.0x 1 [VIPIECRCNC IR (33.7%)  24.8%  (8.2%)

Low growth Co. (<10%) (37.3%) 30.0% 15.5%

= High Growth (>20%)
— Mid growth (10%-20%)
= Low growth (<10%) 15.0x

12.0x

10.0x A

5.0x A

0.0x

SWC update

-9.1X

6.5%

4.7X

300 ~

200

# of companies 100
per bucket

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m (2) Growth cohorts can evolve at every new forecasts release
Source: Capital IQ as of September 27", 2024, Software Club analysis

Jan14 Jul14 Jan15 Jull5 Jan16 Jull6 Janl17 Jull7 Jan18 Jull18 Jan19 Jul19 Jan20 Jul20 Jan21 Jul2l Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan:
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

Q

Weekly average of SWC Index(Y NTM revenue multiple by NTM FCF margin buckets® (2014 - Today)

highlighting investor focus on profitability

Clear valuation premium for very high FCF margin (>30%) companies over lower margins companies

— Very High FCF margin (>30%)
— High FCF margin (20-30%)
= Medium FCF margin (10-20%)
= Low FCF margin (0-10%)

— Negative FCF (<0%)

# of companies
per bucket

28.0x
26.0x
24.0x
22.0x
20.0x
18.0x
16.0x
14.0x
12.0x
10.0x
8.0x
6.0x
4.0x
2.0x
0.0x

Multiples Variation

Very High FCF margin (>30%)
High FCF margin (20-30%)
Medium FCF margin (10-20%)

Low FCF margin (0-10%)
Negative FCF (<0%

RTINS P

Since Feb Since Jan

1 P 2024 YTD
(37.3%) 19.2% (1.9%)
(31.2%) 20.3% 5.8%
(52.6%) 12.0% (11.1%)
(69.9%) (7.5%) (13.5%)
(60.5%)  154.2% 78.0%

26.6x

Segment zoom SWC update

ne high EV/Sales valuation
companies (MicroStrategy at
63.1x EV/Sales NTM ) joined
the cohort with FCF margin

NTM falling below 0%, raising

Jan14 Jul14 Jan15 Jull5 Janl1l6 Jull6 Janl1l7 Jull7 Jan18 Jul18 Jan19 Jull9 Jan20 Jul20 Jan21 Jul2l1 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24

300

200

100

0

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m (2) FCF margin cohorts can evolve at every new forecasts release
Source: Capital IQ as of September 27", 2024, Software Club analysis
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Segment zoom SWC update

) Rule of 40 companies’ multiples have been well performing over the past months and maintain their
( clear premium vs. lower rule of 40 companies

Weekly average of SWC Index(Y NTM revenue multiple by NTM Rule of 20/40/60 buckets® (2014 - Today)

20.0x A 19.3x

Multiples Variation s'“?zel':eb s'“f’zes"a“ 2024 YTD

Above 40 (>40%) (43.0%) 41.8% 10.7%
= Rule of 40 (>40%)

— Rule of 20 & 30 (20% to 40%) Rule of 20 & 30 (20% to 40%) G NEERLL (3.4%)

— Below 20 (<20%) 15.0x 4 [EENELIGIEA) (44.8%)  35.4% 20.0%

12.4x

-10.7x
10.0x ~

7.6x

/ 5.7x
5.0x 7 4.6x
4.0x
3.4x
O-OX T T T T T T T T T T T T
Jan14 Jul14 Jan15 Jull5 Jan1l6 Jull16 Janl1l7 Jull7 Jan18 Jul18 Jan19 Jul1l9 Jan20 Jul20 Jan21 Jul2l Jan22 Jul22 Jan23 Jul23 Jan24 Jul24

300 -
250

200
# of companies 150
per bucket 100

50
0

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m (2) Cohorts can evolve at every new forecasts release
Source: Capital IQ as of September 27", 2024, Software Club analysis
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Monthly summary PE & M&A Deals

perspective

Weekly average of SWC Index(Y NTM revenue multiple by revenue size buckets (2014 - Today)

20.0x ~

Multiples Variation
SMEs ($0m - $300m)

= SMEs ($0m - $300m)

= Mid-size enterprises ($300m - $1Bn)
= Large enterprises ($1Bn - $10Bn)
— Very Large enterprises ($10Bn+) 15.0x ~ Very Large ($10Bn+)

Mid-size ($300m - $1Bn)

Large ($1Bn - $10Bn)

10.0x A

5.0x o A |‘ ’
«7/‘ = N\

IPOs & Fundraisings

Macro Environment

Valuation overview

SinceFeb ‘21  SinceJan’23 2024 YTD
(63.8%) 14.4% (2.1%)
(62.4%) 21.1% 4.0%
(37.9%) 20.1% (3.7%)
(10.5%) 42.1% 6.8%

Segment zoom SWC update

() Premiums based on revenue-size are relatively low, despite performing differently from a margin

-6.9X

-6.1x
_5.8x
AN

5.3x

0.0x
300 -
200 A
# of companies
per bucket 100
0

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m (2) Cohorts can evolve at every new forecasts release

Source: Capital IQ as of September 27", 2024, Software Club analysis

Jan14 Jul14 Jan15 Jull5 Jan16 Jull6 Jan17 Jull7 Jan18 Jul1l8 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21l

Jan22 Jul22 Jan23 Jul23 Jan24 Jul24
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Segment zoom SWC update

, Significant premium for large caps multiples standing at 10.6x compared to mid and small caps trading
( at 5.9x and 3.0x respectively

Weekly average of SWC Index(Y NTM revenue multiple by market cap. buckets 2 (2014 - Today)

25.0x Multiples Variation Since Feb ‘21Since Jan’23 2024 YTD
Small-cap ($300m - $2bn) 54.8% 7.4% 9.8% Megatcap (32008n+)
el = . (54.8%) (7.4%) (9:-8%) Alphabet oracLe B® Microsoft
Sr_nall-cap ($300m - $2bn) Mid-cap ($2Bn - $10Bn) (51.6%) 9.7% (6.8%) o1 1 F.\ Adobe SARd
- Mld-Cap ($ZBn - $1OBn) . salesforce -
4 - - 0, 0 0 amazon
— Large-cap ($10Bn-200Bn) 20.0x Large-cap ($10Bn-200Bn) (48.6%) 40.8% 17.1% maz 00 Meta
— Mega-cap ($200Bn+) Mega-cap ($200Bn+) (15.9%) 71.1% 3.9%
15.0x o
-10.6x
10.0x A
-7.5x
A LA Ow -5.9x
5.0x - wwf:ﬁ-"'
-3.0x
0.0X T T T T T T T T T T T T T T T T T T T T T
Jan14 Jul14 Jan15 Jull5 Jan16 Jull6 Jan17 Jull7 Jan18 Jull8 Jan19 Jul1l9 Jan20 Jul20 Jan21 Jul2l Jan22 Jul22 Jan23 Jul23 Jan24 Jul24
300
# of companies
per bucket

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m (2) Cohorts can evolve at every new forecasts release
Source: Capital IQ as of September 27", 2024, Software Club analysis
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Segment zoom

SWC update

(’ US B2B software companies currently trade at a 48.7% premium to European companies

Weekly Average NTM Revenue Multiple from 2014 to today — HQ in Europe vs North America

20X -
— North America 16.4x
—— Average North America
15x A
— Europe
—— Average Europe
10x A

10-year average: 6.9x

10-year average: 4.7x

5X 1

[ 10-year average premium of 45.1% for North ]

American companies vs European companies

OX T T T T T T T T T T T T T T T T T T T T T
Jan 14 Jul14 Jan15 Jull5 Jan16 Jul16 Jan 17 Jull7 Jan18 Jul18 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24

Median NTM Rule of 40 (sales growth + FCF margin)

47.2%
34,50 40.6% 38.2%

A 33.0% 32.5%

31.1% ¢ 70, 342% 2909, 32:5%33.0% 33.8%
18.8% :
I Europe °

26.5% 29.0% 27.4% 30.3%

24.8%

21.8%

2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 YTD

Median rev.
growth

gyl 71§ 77§ 8 B 8 __§ o _§ _do7 Q 110 N 150 § 173 N 174 N 177 |
(gl 34 3% o § 2 § 4« § 4 _§ 5 § 52§ 53 _§ 57§ 508 |

Source: Capital IQ as of September 27", 2024, Software Club analysis

North American software
companies have been trading at a
higher average EV/Sales multiples
than European peers. This gap can
be explained by three main factors:

* Growth Stage & FCF
generation: European
companies are relatively more
mature than their North
American counterpart, inducing a
growth premium for the latter.
Also, European companies tend
to have less attractive cash
generation profiles

* On Premises / SaaS Mix: In
North America B2B software have
a higher mix of SaaS vs. on-
premise delivery model vs. EU
B2B software, inducing a
premium as recurring revenue
tends to be more predictable
thereby mitigating uncertainty
induced risk

» # of listed software companies:
The number of listed US B2B
software companies is +3x the
number EU companies including
a number of successful SaaS
growth stories (e.g., ServiceNow,
Salesforce etc.) which provide
more comparable data for what
can be expected in terms of
growth and multiples
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Segment zoom SWC update

Correlation between ‘rule of 40’ and EV/Sales NTM multiples currently shows a 10.0x multiple for a
( ‘rule of 40’ company (NTM FCF-based)

Current SWC watchlist” NTM revenue multiple by NTM Rule of 40 FCF NTM-based

EV/Sales NTM (x)

15.0 -
14.5 @ Cloudflare, Inc. Cadence Design Systems, Inc. @ Adyen N.V.
14'0 i [ ) CrowdStrike Holdings, Inc.

13.5 ServiceNow, Inc.

13.0 A The Descartes Systems Group Inc

12.5 Palo Alto Networks, Inc.
12.0 4 Datadog, Inc.
: 10.0x on

1.5 @ Synopsys, Inc. average for @ ATOSS Saftware AG Doximity @ @

/ . .
11.0 4 R rule of 40 @ CyberArk Software Ltd. @ Microsoft Corporation @ Zscaler, Inc.
Guidewire Software . Adobe Inc
10.5 4 companies Veeva Systems Inc. ’

L - : . @ Nemetschek SE
9.5 1 Hubspot, Inc.  Fortinet Inc.” oo Shopify Inc.
9.0 1 MongoDB, Inc. o ’. ]

8.5 A Autodesk, Inc.
8.0 - @ HashiCorp, Inc.

7.5 1
7.0 1

6.5
6.0 4 o nCino, Inc.

55 Elastic N.V. Tenable Holdings, Inc.
50 4 ./Conﬂuent, Inc. Temenos [ ) )

4.5 {Hexagon AB (publ) Okta, Inc.
4.0 1
3.5 4 @ Rapid7, Inc.

3.0 A
S5 | ® Amazon.com, Inc. Margeta, Inc.

1
2.0 1 1 .
1.5 - Square, Inc. \ R2=0.47 meaning the
|
1

Snowflake Inc.

1
@,Dynatrace, Inc. { ] @ GitLab Inc.
Atlassian Corporation Plc

1
® Workday, Inc.

1
° ’ Qualys, Inc.

U .
salesforce.com, inc.

() .JFrogf Ltd.
Alphabet Inc. |

. SentinelOne, Inc.
@ Dassault Systémes SE

BlackLine, Inc.
@ UiPath @ DocuSign, Inc.

A regression explains
0.0X T T T T T T T T T T T T T T T T T T T T T T Rll‘le OfI 40 T T T T T T T T T T T T T // 47% Of the Variation
19.0 20.0 21.0 22.0 23.0 24.0 25.0 26.0 27.0 28.0 29.0 30.0 31.0 32.0 33.0 34.0 35.0 36.0 37.0 38.0 39.0 40.0 41.0 42.0 43.0 44.0 45.0 46.0 47.0 48.0 49.0 50.0 51.0 52.0 53.0 54.0 55.0 ~ 69.0

Rule of 40
FCF-based (%)

Note: (1) Composed of 50 companies whose EV/Sales multiple below 25.0x, and rule of 40 FCF-based between 0.0% and 90.0%.
Source: Capital IQ as of September 27", 2024, Software Club analysis
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Segment zoom SWC update

, Sales growth has been the main driver of performance over the 2016 - 2024 period in our watchlist of B2B
( software companies while valuation re-rating had a limited impact

SWC Watchlist® - 2016 / 2024 returns analysis

- Confidential -

Yearly performance breakdown Cumulated performance breakdown
Sales NTM growth vs. EV/Sales NTM multiples, 2016 - 2024 Sales NTM growth vs. EV/Sales NTM multiples, 2016 - 2024
400 - ’ \
1
350 | : 311 |
R
300 - ! X
80% - 73.0% 250 X :
70% 200 : :
00% 150 : :
0 ] 1
0% 1000 |
40% 100 + B I
1 1
30% 50 I !
20% - ! |
10% 2016 ! SalesNTM  EV/Sales NTM Net debt :
! return multiple return impact |
0% 1 h .
\ (median) (median) ]
10% - D g g g <
- 0
ZOOA) Yearly accumulated performance breakdown
-30% Sales NTM growth vs. EV/Sales NTM multiples, 2016 - 2024
-40%
- 0y -
28; [ sales NTM return (median) 300.0% [ Sales NTM return (median)
- (U . .
0% I Ev/sales NTM multiple return (median) 250.0% - Il EV/Sales NTM multiple return (media
-80% - B Net debt impact -42.1% I Net debt impact
2016 2017 2018 2019 2020 2021 2022 2023 2024 200.0%
150.0%
100.0%
138.2%  147.5%
50.0%
36.1% 30.7% 31.1%
0.0% <o X .76
-50.0%_-
2016 2017 2018 2019 2020 2021 2022 2023 2024

Note: (1) Index composed of 51 software companies currently listed 40
Source: Capital IQ as of September 27", 2024, Software Club analysis



@% Agenda

. September's key takeaways for the B2B software sector indicate a slight uptick in stock performance and valuations,
supported by better macro conditions, despite uncertain growth signals

. Focus on PE & M&A deals - Private Equity and Venture Capital total deals amount have followed a positive trend over 2024

. Focus on IPOs & Fundraisings - The overall IPO market remains down since the peak in early 2021 and pre-covid levels in
2019

. Focus on Macro environment - Interest rates have finally started to cool down in the US in September while the ECB
announced its second rates cut since Covid-19

. Focus on valuations - B2B software valuation are affected by a -still ongoing- long reversal trend of growth slowing down
whereas margins went up

B2B Software Segments Zoom - Valuations, Financials and Earnings

. Software Conviction Fund & SWC update



Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

Valuation overview

Segment zoom

SWC update

(’ Supply Chain & Procurement and Industrial software trade at a premium to their historical average

Majors Business Applications IT software Vertical software
#ié:n): 51729’;";76 amazon SAPZRN HubSpot DESCARTES adyen % paloalte . AATIASSIAN  SH&snowfloke PRE ::'I neine. @ e % Unity
B¥ Microsoft * workds ) = L
I?/L/St‘er 00 Meta ke A\ Adobe 44 Manhattan. »» MARQETA e AR JFrog @pqth'” &) GONFLUENT D pic TEM‘ENOS Veevd dMaDEUS
DI'\'ACGI_OE dle dayforce @ o=y Bl stopiy RAPIDP) servieenow Zoom teradata. \nsys G cuIDEWIRE “doximity “w tyler
#5 #25 #30 #10 #18 #27 #20 #22 #28 #20 #16 #12 #29

SWC Index® median NTM rev. multiples by category of B2B software

[0 Current EV/Sales NTM (median) g
I 10Y EV/Sales (Avg) 8.2x

Current EV/Sales NTM avg. —
EV/Sales NTM 10Y avg. __

|

|

|

|

|
______I__l._____—

Majors ERP, HCM, and CRM, CMS, and! Supply chain Payment and i1 Cybersecurity Application Workflow
Accounting Marketing : management eCommerce ! development, mngt. and
and . Devops and IT Productivity
\ Procurement J operations

SWC Index® median current NTM revenue growth and NTM FCF margin by category of B2B software
I Revenue growth
I FCF margin
I Rule of 40 FCF-based

-~

Growth 10Y avg.
FCF Margin 10Y avg.

B
w

Majors ERP, HCM, and, CRM, CMS, and Supply chain Payment and Cybersecurity Application Workflow
Accounting 1 Marketing management eCommerce development, mngt. and
N ___ ! and Devops and IT Productivity

Procurement operations

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27", 2024, Software Club analysis

Infrastructure

software

Infrastructure
software

Vertical 1 Vertical Vertical Vertical
software - ! software - software - software
Industrial : Financial Healthcare - Others

| Services

30,4%

Vertical Vertical Vertical Vertical
software - software - software - software
Industrial Financial Healthcare - Others

Services

e
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Monthly summary

PE & M&A Deals

IPOs & Fundraisings

(’ Presentation of our B2B software segments

Business
Applications

Vertical
software

IT software

HCM, ERP, and Accounting &
consolidation

Accounting & . CMS &
Consolidation INTUIT  Weiackune  Sage Marketing

#10
ERP XY “ technology CRM

#4
HCM

wirkdsy dayforce [Jpaycom:
#11
Financial Services
Asset & Wealth ™ B ES TS Automotive
management ’ E#4
Core / Digital = Chips design
banking lI'I nCInO#EtemenOS software & IP
Data X ‘ CAD,CAE and
Management CLAENAAFE;"Y’IAJSE 3‘2 ]ntopp- PLM
Insurance - . IT Services &
software SAPIENS 5 V-= Verisk Resellers
Office of the CIO

Dev.Tools & oy £ Cloud &
Apps & GitLab 3) Progress’ ]'-F—z‘r:)'g Application

#7 Security
T . Identity &
Service servicenow QB%I}! Access

#10 Management
Observability Network &

Vi3 42 elastic wdynatrace

DATADOG # 3

Web Security

CRM, CMS and marketing

HubSpit N .sprinklr

#22
& @ Amplitude O LiveChat
#8
Industrial
([ ] cerence’ Nominy:

cadenc € Synopsys

P
AUTODESK DASSAULT
A SK 35S

SUSTEMES

> ADDNODE menschimaschne
GROUP 4,

Cybersecurity

xgrowpsTRIKE (Jtenable
#16

. cyBerark Q) okta
#5

@ zscaler % paloalto
#6

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis

Macro Environment

Valuation overview

Payment and eCommerce

Payment
2D MARQETA WORLDLINE s
#13
eCommerce 1 s
() shopify .:ﬂecomme RCE
#5
Healthcare
Healthcare . .
ERP and CRM 0 Omunicell
#6
Healthcare n
modeling & SimulationsPlus CERTARA!
simulation #
Healthcare 7~ L.
other ‘doximity @

#4 EQUASENS

Infrastructure Management

Data "

Management .mongoDB, g snowflake
#8

e teradata. %) DigitalOcean
#16

Integration & .
Orchestration QPalantir &) CONFLUENT
#4

Segment zoom

SWC update

Supply chain mgmt. and Procurement

Procurement

@ SPS COMMERCE m
#4

Supplychain DESCARTES @ samsara
management #6

Workflow management and Productivity

Collaboration &

Productivity Planisware 3.3 Dropbox

#15

[Uilpath” &% asana
#7

Workflow
Management &
Automation
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Valuation overview SWC update

‘, Business Applications — HCM, ERP, and Accounting & consolidation

‘ HCM, ERP, and Accounting &
consolidation

Accounting & T
Consolidation INTUIT  Weiackune  Sage
#10

RRE XY 7 technology
#4

I's
I The Sage Group,Intuit, Xero, BlackLine, Fortnox AB, Vertex, Workiva,Zuora,BILL Holdings,
. Wolters Kluwers, AvidXchange, Onestream

e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e

Business
Applications

—_—— - —

I ATOSS Software,Automatic Data Processing,Paychex,Workday,Dayforce,Paycom

workdey dayforce [ paycom: ) !
\ 11 X , Software,Paylocity,0BIC Business Consultants, Paycor

~ e e e e e

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis
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NTM Revenue multiples

Monthly summary PE & M&A Deals

IPOs & Fundraisings

Macro Environment

Valuation overview

Segment zoom

SWC update

HCM, ERP, and Accounting & consolidation (1/2) — EV/Sales NTM increased by 3.7% in September and
now stands at 6.6x, with all three sectors trending upwards

(7 Learn more!
A

N

§ y
16x 7 EV/Sales NTM 15.4x .
15x 1 Weekly median® Zoom on Layer 2 EV/Sales multiples
16 .
14x A X 15.8x -15.6x — HCM
13x 1 o — ERP
12x - Lax . o
13x = Accounting & Consolidation
11x A Average + standard deviation
o Y. V' e ' N ax GK Software added
11x to the index
9x 4 2019-2024 Average EV/Sales 8.5x 10x
8X 1 ox -9.2x
>y 8x
6x o Average - standard deviation 7x
5x -
6x -¢:%§
4x A 5x
3x T T T T T T T T T T T 1 4x T T T T T T T T T T T 1
Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22 Jan 23 Jul 23 Jan 24 Jul 24 Jan 25 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25
- 43.7
45x EV/EBITDA NTM X
Weekly median? .
40x - OGD Zoom on Layer 2 EV/EBITDA multiples
60x
35x A Average + standard deviation 58.2x = HCM
———————————————————————————————————————————————— 55X 54.3x4 — ERP
30x A 50x = Accounting & Consolidation
45x
25x 40x
20x 1 Av_er;ge_-st_angaatgvztm_n__ 35x
30x
15X A 25x 23.4x
24.1x
10x - 20x -18.8x
15x
5% 1 T T T T T T T T T T T 1 10x T T T T T T T T T T T 1
Jan19  Jul19 Jan20  Jul20 Jan21  Jul21 Jan22  Jul22 Jan23  Jul23 Jan24  Jul24  Jan25 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25
Note: Sales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of companies’ EV/Sales NTM multiples to reduce outliers’ impact

gZ) EV,

fEbTTb

ANTM multiple = Next 12-month enterprise value / Next 12-month EBITDA. We only look at companies with EBITD

ource: Capital IQ as of September 27", 2024, Software Club analysis

R

ct.
margin above 5%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers’ impact.
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Valuation overview

) HCM, ERP, and Accounting & consolidation (2/2) — All three sectors grew at around 14% in Q3
( 2024, and ERP sector’s FCF margin decreased from 26% to 23%

Financial and Operational data

SWC update

(7 Learn more!
R

Yearly Forecast?

I Accounting & Consolidation [l ERP [ HCM
25%

5Y CAGR': Accounting 18%, HCM 17%, ERP 5%

23%

Growth
NTM

15%

14%
14% ,

13%

0,
16% 14%

2019 2022 2023 Q12024 022024 Q3TD 2024

26% 26%
20% 20% 23% 23% 23%
19% \ 20%

17% 16% 19% 19%
0 ()

19% 19% 18%

Accounting &

Consolidation
CAGR3

é
é
;

16% o
13% 15%

=
S
S

2024E 2025E 2026E

19% 199 20%

=

CAGR

12% 11% 12%

2024E 2025E 2026E

[v)
2% 25% 277

=
=

CAGR

15%
10%

13%

2024E 2025E 2026E

24% 23% 24%

2019 2020 2021 2022 2023 Q12024 Q22024 Q37D 2024 2024E 2025E 2026E  2024E 2025E 2026E  2024E 2025E 2026E
39% 9
42% o 200 41% 38% 37%
37% 38% 34029/0 39% 38% 37% 36% 359% 35% 36% 36% o 34%

2019

2020 2021 2022 2023 Q12024 Q22024 Q3TD 2024

Note: (1) Revenue NTM 27/09/2019 — Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026
Source: Capital IQ as of September 27, 2024, Software Club analysis

31%

=

2024E 2025E 2026E

=

2024E 2025E 2026E

=

- Confidential -

2024E 2025E 2026E

46


https://community.softwareclub.io/learn/courses/444/hr-software-payroll-eu

Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Valuation overview SWC update

‘, Business Applications — CRM, CMS and marketing

Fi CRM, CMS and marketing R
\ S e e e e e E e
! : .{ NICE, Digital Turbine, Verint Systems, Dotdigital Group, Adobe, HubSpot, Magnite, Objective
1 CMS & HubSpst N.s rinklr , | Corporation, PubMatic, Squarespace, The Trade Desk, Yext, ZoomInfo Technologies, Klaviyo,
. : Marketing 2 ~Sp 1 : Freshworks, DoubleVerify, Sprinklr, Sprout Social, Zeta Global, Semrush, Similarweb, ProActive
Business . #22 | S= = e e e me e eeecemmmmmmmmeeemmmmmmoeeemmmmm———-----
o . 1 /25
Appllcattons 1 CRM @ Amplitude [ LiveChat : 1 Pegasystems, Salesforce, Lime Technologies, LiveChat Software, AppLovin Corporation, Braze,
: 48 1! Amplitude, Quadient
1 : __________________________________________________ -
! 1
! 1
\ ’
\ % 7’

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis
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Monthly summary PE & M&A Deals IPOs & Fundraisings

NTM Revenue multiples

15x
14x
13x
12x
11x
10x
9x
8x
7x
6x
5x
4x
3x

14.6x

1 EV/Sales NTM
1 Weekly median?

Macro Environment Valuation overview Segment zoom SWC update

15x
14x
13x
12x
Average + standard deviation 11x
10x

9x
2019-2024 Average EV/Sales 6.4x 8x

Average - standard deviation

7x
6x

5x
4.0x Ax

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22

40x

35x

30x

25x

20x

15x%

10x

5x

7 EV/EBITDANTM
Weekly median? 35.7x

Jan 23

T T T 1 3x = T T

CRM, CMS and marketing (1/3) — Valuation was down 0.1% in September, reaching 4.0x EV/Sales NTM,
following a broadly stable period since July 2022

() Learn more!k

OC-D Zoom on Layer 2 EV/Sales multiples

15;2X

= CMS & Marketing
= CRM

Jul 23 Jan 24 Jul 24 Jan 25 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

Average + standard deviation

40x A

2019-2024 Average EV/EBITDA 21.7x 35x

g verage -standard devigfon. —_ ¢ — — — —_ —_ —_ — — — — — — — T T T T T T T T T T —

30x

25x

20x

15x

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22

Note:
2) EV,

ource: Capital IQ as of September 27

/

1) EV/Sales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of com
EBITDA NTM multiple = Next 12-month enterprise value / Next 12-month EBITDA. We only look at companies with EBITD
, 2024, Software Club analysis

R

Jan 23

anies’ EV/Sales
margin above 5

OGD Zoom on Layer 2 EV/EBITDA multiples

43.3Xx = CMS & Marketing
= CRM

T T T 1 10x T T
Jul 23 Jan 24 Jul 24 Jan 25 Jan19 Jul19 Jan20 Jul

NTM multiples to reduce outliers’ impact.. X . .
%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers” impact.

20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

N
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Valuation overview

Segment zoom

) CRM, CMS and marketing (2/3) - CMS and CRM companies grew at 15% and 8% respectively with a
( focus on FCF margin improvement (both at around 17%)

SWC update

Financial and Operational data Yearly Forecast2

Bl CMs & Marketing [l CRM 5Y CAGR: CMS & Marketing 21%, CRM 16% CMS & Marketing CRM
37% .
35%
29% CAGR3 CAGR
o
Growth 21% 1 9 °/
NTM 19% 18% ’ D e 8% 9% g
15% 149 . 13% 13% 15% :
i/o 1 .9% LS%
2019 2020 2021 2022 2023 Q12024 022024  Q3TD 2024 2024E 2025E 2026E 2024E 2025E 2026E
23%  22%
17% 18% 18% 18% 9 21%
16% g5l 14 7% . 15%gR’ 159 15% 16%  17% 17% 1705 18% 18%
12%I o
2019 2020 2021 2022 2023 Q12024 022024 Q37D 2024 2024E 2025E 2026E 2024E 2025E 2026E
52% 52%
41% 9 34% 31% 32%
o 35% 39% 300 31% .
34% ros 31% 6
0 % [ o 0
Jeo 29% 0 29%  27%29%  29% .. 6%
2019 2020 2021 2022 2023 Q12024 022024  Q3TD 2024 2024E 2025E 2026E 2024E 2025E 2026E

Note: (1) Revenue NTM 27/09/2019 — Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026

Source: Capital IQ as of September 27, 2024, Software Club analysis

(7 Learn more!
—_— X

49

- Confidential -


https://community.softwareclub.io/learn/courses/253/salesforce-leader-in-customer-relationship-management-euus

Monthly summary PE & M&A Deals IPOs & Fundraisings

-

Monthly performance Revenue Margin
"‘ Ad (9) b (o] Release vs cons. Beat Beat
Negative FY Guidance No change N/A

3024 -10.3% in September

released on 12 Sep

Consensus Buy /19.2% upside

Key Takeaways
= Adobe achieved revenue of $5.4bn in Q3 2024, which represents 10.6% yoy growth,
beating consensus by 0.7%

= Net new Digital Media ARR was $0.5bn, exiting the quarter with Digital Media ARR of
$16.8bn

= Non-GAAP operating income was $2.5bn, representing 46.6% non-GAAP operating
margin, beating consensus

= The stock fell because Q4 revenue forecast missed Wall Street estimates, fueling
investor impatience for the company’s Al tools to begin generating sales

Macro Environment

(’ CRM, CMS and marketing (3/3) — Earnings review — Adobe

- _

Source: Company press release, Broker notes, Software Club analysis, Capital IQ as of September 27", 2024

Valuation overview

Segment zoom

SWC update

(, Learn more!
L 3

50
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https://community.softwareclub.io/learn/courses/106/2022-view-adobe-marketing-category-leader

Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

‘, Business Applications — Payment and eCommerce

|’ ACI Worldwide, Fiserv, Adyen, Affirm, Lightspeed POS, Margeta, PayPal, Shift4 Payments, Square,
o Flywire, Nuvei Technologies, Nexi, Wordline
Business ‘

Applications {

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis

Valuation overview Segment zoom

1
1
Payment :
7D) MARQETA WORLDLINE W/ |
#13 .
c : '
erommeree ) shopify fficommerce !
#5 4
1
1
1
7
\\ 4

SWC update
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

end of the low range for the space of the past 5 years

NTM Revenue multiples

20x

18x

16x

14x

12x

10x

8x

6Xx

19.2x

1 EV/Sales NTM
Weekly median?

Average + standard deviation

2019-2024 Average EV/Sales 7.0x

- v

Ax +
W o 1 R 3.1x
2X T T T T T T T T T T T 1
Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22 Jan 23 Jul 23 Jan 24 Jul 24 Jan 25
45x 1 EV/EBITDA NTM 42.6x
Weekly median?
40x 4
35x A
30x A
Average + standard deviation
o4 -~~~ """ rr %y i\qgvr-w\--——""7""""7"""""

20x _! ! f! A 2019-2024 Average EV/EBITDA 18.6x
15x A
13.9x
10x A
5X T T T T T T T T T T T T 1
Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22 Jan 23 Jul 23 Jan 24 Jul 24 Jan 25
Note: (1) EV/Sales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of comRaniesi EV/Sales NTM multiples to reduce outliers” impact

2) EV,

/

EBITDA NTM multiple = Next 12-month enterprise value / l\fext 12-month EBITDA. We only look at companies with EBITD

ource: Capital IQ as of September 27", 2024, Software Club analysis

\.

Valuation overview

55x
50x
45x
40x

30x
25x
20x
15x
10x

5x

Ox

34x
32x
30x
28x
26x
24x
22x
20x
18x
16x
14x
12x
10x

8x

6X

Jan 19

Segment zoom

SWC update

Payment and eCommerce (1/2) — EV/Sales NTM multiple was 3.1x at the end of September, still in the

(’ Learn more!
L 3

OC-D Zoom on Layer 2 EV/Sales multiples

51.0x — Payment

— eCommerce

17.2x

3.4x
sRem) 8X

S — S

Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

OC-D Zoom on Layer 2 EV/EBITDA multiples?

32.8xy = Payment

-12.5x

Jan 20

Jan 21 Jan 22 Jan 23 Jan 24

margin above 5%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers’ impact.

Jan 25

N
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https://community.softwareclub.io/learn/courses/209/2021-view-payment-software-overview-key-players-euus

Monthly summary PE & M&A Deals

IPOs & Fundraisings

Macro Environment

Valuation overview

Segment zoom

SWC update

) Payment and eCommerce (2/2) - Companies focused more on cash generation with 17% and 10% FCF
( margins respectively, and payment sector outgrew eCommerce by 5%

Financial and Operational data

I Payment [ eCommerce
84

‘o\°

54%

5Y CAGR*:Payment 22%, eCommerce 40%

49% 50%
Growth
NTM 30%
14% 14%  14% 449, 9% 9% 12%7%
| mm B
2019 2020 2021 2022 2023 012024 022024  Q3TD 2024
18% 17% ) 18%
13% 14% 15%
2%
2% -1%

.
@
X

2019 2020 2021

6

48% 51% 53%

-13%

2019 2020 2021

2022

2023 012024 Q22024 Q3TD 2024

27% 28% 27% 29%

n% H% ﬁ% hlé%
2023 Q12024 Q22024  Q3TD 2024

Note: (1) Revenue NTM 27/09/2019 — Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026

Source: Capital IQ as of September 27, 2024, Software Club analysis

Yearly Forecast?

Payment

CAGR3

b

1305 14% 1%

=
-

2024E 2025E 2026E

17% 18% %%

=
=

2024E 2025E 2026E

319% 330, 9%

=

2024E 2025E 2026E

(7 Learn more!
—_— X

eCommerce

CAGR

é

1105 5%
9% 0

2024E 2025E 2026E

17%

12%
10%

2024E 2025E 2026E

30%

23%
19%

2024E 2025E 2026E
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Valuation overview

(’ Business Applications — Supply Chain Management and Procurement

SWC update

Procurement

1
: Esker, Tecsys, SPS Commerce, Kinaxis 1
Business '

Applications i e e e e

. American Software, The Descartes Systems Group, Manhattan Associates, WiseTech Global,

Samsara, E2open Parent management

1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
1
\

D ——

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis

@ SPS COMMERCE W

#4

Supplychain DESCARTES @ samsard

#6

~—————————————/
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Monthly summary

Q

NTM Revenue multiples

15x A
14x
13x A
12X A
11x A
10x A
9x

EV/Sales NTM
Weekly median?

PE & M&A Deals

14.0x

IPOs & Fundraisings Macro Environment

Average + standard deviation

8.6X

8Xx A
7x A
[
5x A
4x 4

3x T T T T

2019-2024 Average EV/Sales 8.5x

Average - standard deviation

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21

65X A
60x A
55x 4
50x A
45x A
40x
35x

EV/EBITDA NTM
Weekly median?

Jul 21

Jan 22

60.1x

Jul 22 Jan 23 Jul 23 Jan 24 Jul 24 Jan 25

Average + standard deviation

30x
25x
20x
15x A
10x A
5x

33.2x

Average - standard deviation

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21

Jul 21

Jan 22

Jan 23

Jul 22 Jul 23 Jan 24 Jul 24 Jan 25

Note: 51) EV/Sales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of comRaniesi EV/Sales NTM multiples to reduce outliers” impact

2) EV,
ource: Capital IQ as of September 27", 2024, Software Club analysis

EBITDA NTM multiple = Next 12-month enterprise value / Next 12-month EBITDA. We only look at companies with EBITD

f

Segment zoom

Valuation overview SWC update

Supply chain management and procurement (1/2) — Valuation increased by 4.2% in September to 8.6x
EV/Sales NTM, with supply chain management at 14.2x and procurement at 6.4x

‘\
OC-D Zoom on Layer 2 EV/Sales multiples

= Procurement

-15.6x

15x A
14x A
13x
12x
11x
10x
9x 4
8x A
7x A
6Xx 4
5x
4x 4

3x T T T
Jan19 Jul19 Jan20 Jul20 Jan21 Jul21l Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

== Supply chain management
-14.2x

Shock from
Covid

() Learn more!k

4

‘\
OGD Zoom on Layer 2 EV/EBITDA multiples

65X 1 61.3x
| = Procurement
60x .
== Supply chain management
55x A
50x 4
45x A

Shock from
40x A

35x A
30x A
25x A
20x A
15x A

10x T T T
Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

margin above 5%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers’ impact.
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Monthly summary PE & M&A Deals

IPOs & Fundraisings

Macro Environment

Valuation overview

Segment zoom

SWC update

() Supply chain management and procurement (2/2) — Supply Chain companies saw slower growth, 16% in

Q3, but with better FCF margin 20%

Financial and Operational data

I Procurement [ Supply chain management

20%

Growth 17% 19% 19%

NTM

5Y CAGR!:Procurement 17%,
Supply chain management 13%

20%

179% 18% 18% 18%

17% 159, 16%

2019 2020 2021 2022

22%

21%

11% 10%

2023 Q12024 022024 Q3TD 2024

21% 19% 20%

2019 2020 2021 2022

41%

31% 31%
28% 27%

2023 012024 022024  Q37TD 2024

41%
37%

2019 2020 2021 2022

2023 Q12024

Q22024 Q3TD 2024

Note: (1) Revenue NTM 27/09/2019 — Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026

Source: Capital IQ as of September 27, 2024, Software Club analysis

Yearly Forecast?

Procurement
CAGR3

i
é

14% 16% 16%
0

=
-

2024E 2025E 2026E

24%

14%
9%

=

2024E 2025E 2026E

40%

29%
23%

—
=
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(7 Learn more!
R

Supply chain management
CAGR

13% 110, 12%

2024E 2025E 2026E

26%

23% 219%

=

2024E 2025E 2026E

37% 38%
32%

2024E 2025E 2026E
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Monthly summary PE & M&A Deals IPOs & Fundraisings

(’ Vertical Software — Financial Services

-

hl
CLEARWATER
ANALYTICS #glntopp

Macro Environment

Valuation overview

- e e e e e e e e e e e e e e e = e = e e e e e e e e Em e e e e e e e

A . Financial Services ) N
l |
I O,
1 Asset & Wealth 22 ENVESTNET Ssk : II h .
: management = 5#4 , , Iress, Envestnet, SS&C Technologies, Linedata
Vertical I Core / Digital . LT e e s s m o o \
1 b:,r,ii/nglgl : |III Nncino. temenos | ' Temenos, Blend Labs, nCino, Q2 Holdings, Alkami Technology, MeridianLink
software | #6 ,
1
1 : !
1 | !
' 1
! I

\;Z:tuv:i'::e SAPIENS V= Verisk | Sapiens International Corporation, Verisk Analytics, Guidewire Software, FINEOS :
#4 - . P4
A Y N Va

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m

Source: Capital IQ as of September 27, 2024, Software Club analysis

Segment zoom

SWC update
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Monthly summary PE & M&A Deals IPOs & Fundraisings

Macro Environment

Valuation overview

SWC update

) Financial Services (1/3) — Valuation increased by 1.3% in September to 6.1x EV/Sales NTM driven by
( data management for financial services sector

NTM Revenue multiples

12x

11x A

10x

9x

8x

7x

6Xx

5x

4x

3x

EV/Sales NTM 11.3x
Weekly median?

Average + standard deviation

2019-2024 Average EV/Sales 5.5x : ' \ N 6.1x

AN

Average - standard deviation

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22 Jan 23 Jul 23 Jan 24 Jul 24 Jan 25

25x
24x
23x
22x

21X A

20x
19x
18x
17x
16x
15x
14x
13x
12x
11x
10x

9x

Note:

2) EV,

EV/EBITDA NTM 24.5x
Weekly median?

Average + standard deviation

2019-2024 Average EV/EBITDA 18.5x AA ‘ \

Average - standard deviation

1) EV/Sales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of comR . X . .
EBITDA NTM multiple = Next 12-month enterprise value / Next 12-month EBITDA. We only look at companies with EBITDA margin above 5%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers’ impact.

ource: Capital IQ as of September 27

R, 2024, Software Club analysis

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22 Jan 23 Jul 23 Jan 24 Jul 24 Jan 25

anies’ EV/Sales NTM multiples to reduce outliers” impact

18x

16x

14x

12x

10x

8x

6X

4x

2X

() Learn more!k

‘\
OC-D Zoom on Layer 2 EV/Sales multiples

17.1x+ = Asset & Wealth mgmt.
= Core / Digital banking

= Data Mgmt.for Financial Services

Insurance software

Jan19 Jul19 Jan20 Jul20 Jan21 Jul21l Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

150x
140x
130x
120x
110x
100x
90x
80x
70x
60x
50x
40x
30x
20x
10x
Ox

OGD Zoom on Layer 2 EV/EBITDA multiples

= Asset & Wealth mgmt.

= Core / Digital banking
= Data Mgmt.for Financial Services

= Insurance software

Data
unavailable

16.1x

Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

( in Q3 2024, while keeping growth rate at 8%

Financial and Operational data

I Asset & WealthMgmt. [ Core/ Digital banking software ] Data Management [l Insurance software

5Y CAGR™:Asset & Wealth management 4%, Core / Digital banking software 8%,
Data Management for Financial Services n.a., Insurance software 8%
31%

26%

25%

Growth
NTM

23%

22% 22%

10%

2019

2020 2021 2022 2023 Q12024 022024 Q3TD 2024
22%
0 20%
16% 16% 17% 16% 18% 16%

0%
2021

-1%

2019 2022

2020 2023 Q12024 Q22024 Q3TD 2024

41% 41% 41% 40% 40% 42%

26%

21%

20% 18%

2019

2020 2021 2022 2023 Q12024 Q22024 Q3TD 2024

Note: (1) Revenue NTM 27/09/2019 — Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026
Source: Capital IQ as of September 27, 2024, Software Club analysis

Valuation overview

Segment zoom

Financial Services (2/3) — Insurance software firms increased their FCF margin from 8% in 2021 to 16%

Yearly Forecast?

Asset & Wealth
management

CAGR3

;
;

4% 4% 4%

&

2024E 2025E 2026E

15% 15% 16%

=

2024E 2025E 2026E

20% 20% 20%

=

2024E 2025E 2026E

Core / Digital
banking software

CAGR

14% 14%

8%

-

2024E 2025E 2026E

17%
15% ;
13%

=

2024E 2025E 2026E

31%
29%

21%

=

2024E 2025E 2026E

Data Management for
Financial Services

CAGR

20%

17% 17%

2024E 2025E 2026E

24%
20% 21%

2024E 2025E 2026E

42%
40% 380 o

2024E 2025E 2026E

SWC update

(7 Learn more!
—_— X

Insurance software

CAGR

7% 8% 8%

an

2024E 2025E 2026E

16% 8% 17%

2024E 2025E 2026E
26%

24% 25%

2024E 2025E 2026E
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

(’ Financial Services (3/3) — Earnings review — Guidewire

( )
Monthly performance Revenue Margin
E GUIDEWIRE Release vs cons. Beat Miss
Positive . . .
X FY Guidance 1% suid 15 guid
4024 +19.6% in September " ——
released on 05 Sep Consensus Sell / 4.1% downside

Key Takeaways

Total revenues of $291.5m, representing an 8.0% yoy growth, $7.6m higher than
consensus estimation

Subscription and support revenue was $151.8m, an increase of 29.4%; license
revenue was $88.9m, a decrease of 11.9%

Non-GAAP operating income was $49.0m, or 16.8% of revenue, lower than consensus
FY25 guidance ARR between $995m and $1,005m; total revenue between $1,135m

and $1,149m, midpoint 4.5% higher than consensus; Non-GAAP operating income
between $157m and $171m, midpoint 2.8% higher than consensus estimation

J

Source: Company press release, Broker notes, Software Club analysis , Capital IQ as of September 271", 2024

Valuation overview

Segment zoom

SWC update

+
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L 3

60

- Confidential -


https://community.softwareclub.io/learn/learning-plans/26/insurtech-insurance-software-market-euus

Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Valuation overview SWC update

‘, Vertical Software — Industrial
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Source: Capital IQ as of September 27, 2024, Software Club analysis
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NTM

11x

10x -+

9x

8x

7X

6%

5x

4x

3x

Monthly summary

Revenue multiples

1 EV/Sales NTM
Weekly median?

PE & M&A Deals

IPOs & Fundraisings

Macro Environment

Average + standard deviation

2019-2024 Average EV/Sales 7.4x

7.3%

Jan 19 Jul 19 Jan 20 Jul 20

40x

30x

20x

10x

7 EV/EBITDANTM
Weekly median?

Jan 21

Jul 21

Jan 22

32.2x

Jul 22

Jan 23

Jul 23

Jan 24 Jul 24 Jan 25

Average + standard deviation

2019-2024 Average EV/EBITDA 22.8x

20.1x

Average - standard deviation

Jan 19 Jul 19 Jan 20 Jul 20

Note: SlgEVESales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of com
EBIT mz%nztg esntfetrpnseglalge/ l\fext 12-month EBITDA. We only look at companies with EBITD.
A , Software Club analysis

gZ) EV,

ource: Capital IQ as of September 27

ANTM multiple = Next 12+

Jan 21

Jul 21

Jan 22

Jul 22

Jan 23

margin above 5

Jul 23

Jan 24 Jul 24 Jan 25

anies’ EV/Sales NTM multiples to reduce outliers’ impact.. X . .
%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers” impact.

Valuation overview

SWC update

Industrial (1/2) — Valuation increased by 3.4% in September to 7.3x EV/Sales NTM, driven by the Chips
design software sector with 13.1x multiple

(7 Learn more!
A

18x 1

16x

14x A

12x

10x

8x

6X

4x

2Xx

Ox

Automotive

OGD Zoom on Layer 2 EV/Sales multiples

Chips design software & IP
CAD, CAE, and PLM

IT Services & Resellers

13|.9x

12.5x -13.1x

Jan19 Jul19 Jan20 Jul

20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

N

40x A

35x

30x A

25x A

20x

15x

10x

5x

Automotive

CDS& IP

CAD, CAE, and PLM

IT Services
& Resellers

OGD Zoom on Layer 2 EV/EBITDA multiples

24.2x
1

39.4x
37.5x4y

|
"V | 1 29,8

3 -24.3x
20.3x

-17.8x
\‘ I » -15.0x
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20 Ja
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Monthly summary

Q

PE & M&A Deals IPOs & Fundraisings Macro Environment

Financial and Operational data

Growth
NTM

I Automotive [ Chips design software & IP ] CAD, CAE,and PLM [l IT Services & Value-added resellers

5Y CAGR™:Automotive 11%, Chips design software & IP 15%,
CAD,CAE and PLM 9%, IT Services & Value-Added Resellers 10%

58%
= 25%
21% 2% 18% %50, 20% 79
0, 0,
11% 119 .. 12% % 1y T 13% 15% g 11% | 12% 11
o 9% 9% M 10% s 9% gop 11%

0%

-8%

2019 2020 2021 2022 2023 Q12024 Q22024  Q3TD2024
31% 31% o
6 30% 7% .
9 26% o 26%
24% 23% 539, il 24% 24%

19(%1% 21%

10%

2019
77%

2020 2021 2022 2023 Q12024 Q22024 Q3TD 2024

33% 32%

2019

2020 2021 2022 2023 Q12024 Q22024 Q3TD 2024

Note: (1) Revenue NTM 27/09/2019 — Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026
Source: Capital IQ as of September 27, 2024, Software Club analysis

Valuation overview

Segment zoom

Industrial (2/2) — Chip design software & IP and CAD sectors have high FCF margins (26% and 24%
respectively)

Yearly Forecast?

Automotive

CAGR3

9% 8% 9%

/anm

2024E 2025E 2026E

16% 16% 8%

2024E 2025E 2026E

25% 49, 26%

2024E 2025E 2026E

Chips design
software & IP

CAGR

;

13% 13%

8%

E

!

2024E 2025E 2026E

31%
28%

23%

=

2024E 2025E 2026E

41% 44%

31%

=

2024E 2025E 2026E

SWC update

(7 Learn more!
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CAD,CAE and PLM IT Services & Value-
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CAGR CAGR

9%

é

9 9% 10%
% 4%

2024E 2025E 2026E

-15%
2024E 2025E 2026E
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10% I I
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

(’ Vertical Software — Healthcare

Vertical =~ e e
software f

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis

Valuation overview SWC update
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NTM

7.0x

6.5x +

6.0x

5.5x

5.0x

4.5x

4.0x

3.5x

3.0x

2.5x

Monthly summary PE & M&A Deals

Revenue multiples

1 EV/Sales NTM 6-8x
Weekly median?

IPOs & Fundraisings

Macro Environment

Average + standard deviation

2019-2024 Average EV/Sales 4.2x

Average - standard deviation

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22

28x
26X
24x
22x
20x
18x
16x
14x
12x
10x

8x

6X

27.6x

7 EV/EBITDANTM
Weekly median?

Jan 23

Jul 23 Jan 24 Jul 24 Jan 25

Average + standard deviation

2019-2024 Average EV/EBITDA 17.8x

Average - standard deviation

13.5x

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22

Note:
2) EV,

/

1) EV/Sales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of com
EBITDA NTM multiple = Next 1
ource: Capital IQ as of September 27

month enterprise value / l\fext 12-month EBITDA. We only look at companies with EBITD

R, 2024, Software Club analysis

R

Jan 23

anies’ EV/Sales
margin above 5

Jul 23 Jan 24 Jul 24 Jan 25

NTM multiples to reduce outliers’ impact

f

Valuation overview

30x

25x

20x

15x

10x

5x

Ox

SWC update

Healthcare (1/2) — Valuation went up 5.1% in September to 3.2x EV/Sales NTM, although the
healthcare modelling & simulation software sector still trending down

() Learn more!k

OC-D Zoom on Layer 2 EV/Sales multiples

-30.3x

- Healthcare ERP and CRM

= Healthcare modeling & simulation software

= Healthcare_other

Jan19 Jul19 Jan20 Jul

20 Jal

n21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

80x
75x
70x
65x
60x
55x
50x
45x
40x
35x
30x
25x
20x
15x
10x

unavailable

Data

OGD Zoom on Layer 2 EV/EBITDA multiples

32.6x

-77.7x

22.6x
vy

= Healthcare ERP and CRM
= Healthcare modeling & simulation software

= Healthcare_other

17.6x
12.6x

=12.0x

Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers’ impact.
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

Q

Financial and Operational data

reaccelerated to 20% and FCF margin decreased slightly to 15%

Il Healthcare ERPand CRM [l Healthcare modeling & simulation software [ Healthcare_other

5Y CAGR*: Healthcare ERP and CRM 11%, modeling &

. . o A
25% 59 simulation 18%, Other 7%
0

19% 20%

Growth
NTM

16%

16% 17%
1

-2%

2019 2020 2021 2022

27% . 26%
(0]

2023 012024 022024 Q3TD 2024

19%
14% 16% 17% 17%
(9

2019

2020 2021 2022 2023 Q12024 022024 Q3TD 2024

52%

2019

2020 2021 2022 2023 Q12024 022024 Q3TD 2024

Note: (1) Revenue NTM 27/09/2019 - Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026
Source: Capital IQ as of September 27, 2024, Software Club analysis

Valuation overview

Segment zoom

Healthcare (2/2) — Two healthcare modeling & simulation software firms’ revenue NTM growth

Yearly Forecast?

Healthcare ERP and
CRM

CAGR3

6% 59 6%

2024E 2025E 2026E

7% 8%

5%..

2024E 2025E 2026E

11% 12% 13%

2024E 2025E 2026E

SWC update
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Monthly summary PE & M&A Deals IPOs & Fundraisings

Macro Environment Valuation overview
‘, IT software — Office of the CIO
A Office of the CIO X
' |
1
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| #7 . Y o o o L o o o o o o o o o o o o o o o o o o o o o e o o o o o e o e - y
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: Service serwcenoﬁ\glo = Merwamonmy | : Holdings, NSW, Alpha Systems, Tietoevry !
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1 AT ] . 1
! @ %¢ elastic wdynatrace | | Datadog, Dynatrace, Elastic 1
\\ DATADOG #3 Y] \ 1
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~ e e e e e e e e

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis
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Monthly summary

Q

NTM Revenue multiples

Dev. tools & Apps

20x 1 EV/Sales NTM

Weekly median?

15x o

10x -+
2019-2024 Average EV/Sales 7.7x

PE & M&A Deals

IPOs & Fundraisings Macro Environment

Average + standard deviation

5x A

0x T T T T

5.7x

Average - standard deviation

Jan 19 Jul 19 Jan 20 Jul 20

70x A
65x A
60x A
55X A
50x A
45x A
40x A

EV/EBITDA NTM
Weekly median?

Jan 21

Jul 21 Jan 22 Jul 22 Jan 23 Jan 24 Jul 24 Jan 25

69.1x

Average + standard deviation

2019-2024 Average EV/EBITDA 36.7x

35x
30x
25x

PV — — — — — — N e e e e

15x
10x
5x

W \' r 31.5x

Average - standard deviation

Jan 19 Jul 19 Jan 20 Jul 20

Jan 21

Jul 21 Jan 22 Jul 22 Jan 23 Jul 23 Jan 24 Jul 24 Jan 25

Note: 5%{3!%_\[/65ales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of comRaniesi EV/Sales NTM multiples to reduce outliers” impact

gz) EV, DANTM multiple = Next 12-
ource: Capital IQ as of September 27", 2024, Software Club analysis

month enterprise value / l\fext 12-month EBITDA. We only look at companies with EBITD

Valuation overview

Segment zoom

SWC update

Office of the CIO (1/3) — EV/Sales NTM was down 8.4% in September to 5.7x, mainly dragged by

(7 Learn more!
A
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0x

Zoom on Layer 2 EV/Sales multiples

- 23.0x

21.5x

Before Aug 20,2019,
only Elastic’s data
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= IT Services
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N
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Ox

OGD Zoom on Layer 2 EV/EBITDA multiples

194.3xg = Dev. Tools & Apps

= IT Services

== QObservability

Surge due to Datadog’s
low EBITDA

Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

margin above 5%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers’ impact.
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment Valuation overview

() Office of the CIO (2/3) — Observability sector turned from hyper growth to cash generation, with

current growth rate at 18% and FCF margin at 25%

Financial and Operational data

Il Dev.Tools &Apps [l IT Services [l Observability 5Y CAGR?: Dev.Tools & Apps 15%, IT Services
70% 19%, Observability 26%

| !
Growth 42% 41%
NTM

17% 18%

2019 2020 2021 2022 2023 Q12024 Q22024 Q3TD 2024

20 24% 24% 23%
6

0, 0,
10 /08%10/0 9%

Q12024 Q22024 Q3TD 2024

-4%

-5%

65%

2019 2020 2021 2022 2023 Q12024 Q22024 Q3TD 2024

Note: (1) Revenue NTM 27/09/2019 - Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026
Source: Capital IQ as of September 27, 2024, Software Club analysis

Segment zoom

Yearly Forecast?

Dev.Tools & Apps IT Service

CAGR3 CAGR

i

22% 209 185
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SWC update

Observability

CAGR
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Monthly summary PE & M&A Deals

(’ Office of the CIO (3/3) — Earnings review - Gitlab

f
Monthly performance Revenue Margin
v G | t L a b Release vs cons. Beat Beat
quitive FY Guidance Increased Increased
2025 +12.2% in September
released on 05 Sep Consensus Buy / 27.2% upside

Key Takeaways

= Revenue reached $182.6m (+30.8% yoy), beating guidance and consensus by 3.2%

= Significant yoy GAAP and Non-GAAP operating margin expansion (resp. -22.5% and
10.0% in 2Q25 vs. -38.8% and -3.1% the prior year), beating consensus

= GitLab Duo Enterprise, the Al-enabled DevOps module, is now generally available for
$39/user/month. Without giving figures, it has been mentioned as a contributor to the
beat, and the management expects it will further accelerate and fuel revenue growth

= FY25 guidance got upgraded from $733m-$737m (+26.7% at midpoint) to $742m-
$744m (+28.1% at midpoint)

Source: Company press release, Broker notes, Software Club analysis , Capital IQ as of September 271", 2024

IPOs & Fundraisings Macro Environment

Valuation overview

Segment zoom

SWC update

(, Learn more!
L 3
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

‘, IT software — Cybersecurity

@S> zscaler #» paloalto
N #6 /

e e e e e e e e e e

A Cybersecurity N
! :
i Cloud & 3
I .
I Application \\Q\ROWDSTRIKE @tenable :
IT ﬂ : Security #16 1
sojtware F ) i
nee © iy cyBeraRK Q) okta |
: Management #5 :
! 1
! 1
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Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis

Valuation overview SWC update

BlackBerry, Gen Digital, Trend Micro, Commvault Systems, Qualys, CrowdStrike, Jamf, Rapid7,
SentinelOne, Tenable, Varonis Systems, Exclusive Networks, SecureWorks, F5, Radware, Rubrik
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NTM Revenue multiples

9.5x
9.0x
8.5x
8.0x
7.5x
7.0x
6.5x
6.0x
5.5x
5.0x

4.5x +

4.0x
3.5x
3.0x

Monthly summary

PE & M&A Deals

IPOs & Fundraisings Macro Environment Valuation overview

SWC update

Cybersecurity (1/3) — Valuation was down 0.6% in September to 6.0x EV/Sales NTM, still on the track of

valuation improvement driven by the Network and Web Security sector

EV/Sales NTM

Weekly median?

Average - standard deviation

9.4x

OC-D Zoom on Layer 2 EV/Sales multiples
17x - -17.0x

Average + standard deviation .
14x 1 — Network & Web Security

13x
12x

2019-2024 Average EV/Sales 6.0x 11x

6.0x 10x
9x

8x
7x
6X
5x
4x
3x

Jan 19

35x

30x

25x

20x

15x

10x

5x

Jul 19

Jan 20

EV/EBITDA NTM
Weekly median?

Jul 20

Jan 21

Jul 21

34.8x

Jan 22

Jul 22

16X - = Cloud & Application Security

15x = Identity & Access Management

T T T T 1 2X T T T T T T T T T T
Jan 23 Jul 23 Jan 24 Jul 24 Jan 25 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21l Jan22 Jul22 Jan23 Jul23 Jan24 Jul24

Jan 25

N

V.

OGD Zoom on Layer 2 EV/EBITDA multiples

60x 1
Average + standard deviation Surge due to missing 1
55x A data point 52.3x \

| 48.2x
50x ; — Network & Web Security

45x A
20.3x 40x 4

Average - standard deviation 35x

10x

Jan 19

Note:
2) EV,

/

Jul 19

Jan 20

Jul 20

Jan 21

ource: Capital IQ as of September 27", 2024, Software Club analysis

Jul 21

Jan 22

Jul 22

1) EV/Sales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of com
EBITDA NTM multiple = Next 12-month enterprise value / Next 12-month EBITDA. We only look at companies with EBITD

R

= Cloud & Application Security
= Identity & Access Management

T T T T 1 5x T T T T T T T T T T T
Jan 23 Jul 23 Jan 24 Jul 24 Jan 25 Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24

anies’ EV/Sales NTM multiples to reduce outliers’ impact.. X . .
margin above 5%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers’ impact.

Jan 25
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

Q

Financial and Operational data

I Cloud & Application Security
I Identity & Access Management

IS Network & Web Security 5Y CAGR?*: CAS 9%, NWS 22%, IAM 13%

41%

Growth
NTM

17%
10% 10%

12% 13%

2021 2022 2023 Q12024 Q22024 Q3TD 2024

29%

15% 14% 15% 15%

12% 12%

2019

2020 2021 2023 Q12024 022024 Q3TD 2024

2019

2020 2021 2022 2023 Q12024 022024 Q3TD 2024

Note: (1) Revenue NTM 27/09/2019 — Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026
Source: Capital IQ as of September 27, 2024, Software Club analysis

Valuation overview

Segment zoom

Yearly Forecast?

Cloud & Application
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CAGR3

;
;
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SWC update

Cybersecurity (2/3) — Network & Web Security sector’s growth level 14% and FCF margin 27% are both
superior to the other two sectors, which support its high valuation at 9.4x EV/Sales NTM

(7 Learn more!
R

Network & Web
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Monthly summary PE & M&A Deals IPOs & Fundraisings Macro Environment

(’ Cybersecurity (3/3) — Earnings review — Zscaler

(
Monthly performance Revenue Margin
Rel .
6 zscaler Negative elease vs cons Beat Beat
- FY Guidance 15 guid 15t guid
4024 -14.1% in September EHICSIES ERCHERneS
released on 03 Sep Consensus Buy / 24.9% upside

Key Takeaways

Total revenues of $592.9m, representing a 30.3% yoy growth; calculated billings was
$910.8m, representing a 26.6% yoy growth, both beating consensus estimates
Non-GAAP income from operations was $127.5m, or 21.5% of revenue, higher than
consensus estimates of 19.1%

FY25 guidance came below consensus: revenue and billings growth points to 20.4%
and 19.0% vs. the expected 22.0% and 20.0%
One investor concern was around 1H 25 billings deceleration and a 2H 25 ramp,

though management noted this is a result of the GTM transition and mechanics of their
contracted, non-cancellable billings )

Source: Company press release, Broker notes, Software Club analysis , Capital IQ as of September 271", 2024

Valuation overview

Segment zoom

SWC update

-

(, Learn more!
L 3
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(’ IT software — Infrastructure Management

IT software

| Systena, Fuji Soft, Macquarie Technology, Asseco Poland, Teradata, InterDigital, NEXTDC, Nutanix, Rackspace :
1 Technology, SolarWinds, Rakus, DigitalOcean, N-able, Bytes Technology Group, A10 Networks, Crayon Group |
7

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis

Valuation overview
’ Infrastructure Management N
\
1
1
Data 1
Management ‘ mongoDB‘ 5:0:3 snowflake |
#8 .
f igi '
IT Infra teradata. %) DigitalOcean |
#16 4
1
. 1
QPalantir () CONFLUENT |
N #4 ’
~ > 4

SWC update
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Infrastructure Management (1/2) — Valuation increased by 5.9% to 4.9x EV/Sales NTM, driven by the IT

(’ infrastructure sector

NTM Revenue multiples

6.0x

5.5x A

5.0x

4.5%

4.0x

3.5x

3.0x

2.5x

2.0x

71 EV/Sales NTM 5.7x
Weekly median?

Average + standard deviation

2019-2024 Average EV/Sales 4.0x

Macro Environment

Average - standard deviation

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22

19x
18x
17x
16x
15x
14x
13x
12x
11x
10x
9x
8x
7x
6X
5x

1 EV/EBITDA NTM 18.7x

1 Weekly median?

4 Average + standard deviation

2019-2024 Average EV/EBI TD¥'13.8X

Jan 23

Jul 23 Jan 24 Jul 24 Jan 25

Average - standard deviation

Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22

Note:
2) EV,

ource: Capital IQ as of September 27

/

1) EV/Sales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of com
EBITDA NTM multiple = Next 12-month enterprise value / Next 12-month EBITDA. We only look at companies with EBITD
, 2024, Software Club analysis

R

Jan 23

anies’ EV/Sales
margin above 5

Jul 23 Jan 24 Jul 24 Jan 25

NTM multiples to reduce outliers’ impact

Valuation overview SWC update

28x
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(, Learn more!
L 3

0(‘9 Zoom on Layer 2 EV/Sales multiples

- = [T infastructure

= Data Management Software

9.4x

W‘MX
T2.7x

|

Jan19 Jul19 Jan20 Jul20 Jan21 Jul21l Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

OC-D Zoom on Layer 2 EV/EBITDA multiples

= IT infastructure

= Data Management Software

Surge due to Palantir
and Megaport’s low AvePoint
EBITDA

=

22.0x 187y

216.5x
e 15.2x

Jan19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers’ impact.

h

4
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( 24%, and with an 18% FCF margin, it reached a Rule of 40 of 43%
Financial and Operational data

I Data Management Software [ IT infrastructure / Cloud and network Management [I Integration & Orchestration

5Y CAGR?: Data Management 12%, IT Infra 7%, Integration 21%

33%

31%

Growth
NTM

8% 79,

2019

2020 2021 2022

2023

Q12024 Q22024 Q3TD 2024

0 18%
13% 16% 159 8% 16% ps

012024 022024  Q3TD2024
— -17% 41% 43%
-34%
15% .4 24% 23%
18% 16% 1795 18% | 227

13% 13%

201 2020 2021 2022 2023 Q12024 Q22024 Q3TD 2024

-6%

Note: (1) Revenue NTM 27/09/2019 — Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026
Source: Capital IQ as of September 27, 2024, Software Club analysis

Valuation overview

Segment zoom

Yearly Forecast?

Data Management
Software

CAGR3

:

11% 10%

~
X

2024E 2025E 2026E

17%
14%

10%

=

2024E 2025E 2026E

21% 24% 24%

=

2024E 2025E 2026E

IT
infrastructure

CAGR

5%..

2024E 2025E 2026E

0,
149% 0% 15%

2024E 2025E 2026E

26%

23%
19% 0

2024E 2025E 2026E

SWC update

Infrastructure Management (2/2) — The Integration & Orchestration sector's growth reaccelerated to

(7 Learn more!
R

Integration &
Orchestration

CAGR

|

249
20% 20%

-

2024E 2025E 2026E

24%
21%
18%

2024E 2025E 2026E

42%  11% 44%

&=
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‘, IT software — Workflow management and Productivity

|{ Enghouse Systems, Akamai Technologies, 8x8, RingCentral, Atlassian Corporation, Dropbox, Five 9, :
1 LINK Mobility Group, monday.com, Sinch, Smartsheet, TeamViewer, Twilio, 1
" Zoom Video Communications, Planisware :

IT software sttty i -

e e e e e e Em o Em o Ee e Em e e Em e M e Em e E e M e e M e M e e M e e e e e e e e e e e e

Note: (1) Index composed of 272 software companies currently listed with market capitalization above $300m
Source: Capital IQ as of September 27, 2024, Software Club analysis

- Workflow management and Productivity *,

~

Collaboration &

Productivity Planisware 22 Dropbox

1
1
1
1
1
#15 4
Workflow " @ 1
Management & @P(]th Y ) asana
Automation #7 !
1
1
1
1
/
. '

e e e e e e e e e =
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SWC update

Workflow management and Productivity (1/2) —EV/Sales NTM multiple was 3.2x at the end of

September, still in the low range for the space of the past 5 years

NTM Revenue multiples

() Learn more!k

‘\
OC-D Zoom on Layer 2 EV/Sales multiples

= Collaboration & Productivity

18.4x

= Workflow Management & Automation

_3.6x

n19 Jul19 Jan20 Jul20 Jan21 Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25

4

17X A
16x EV/Sales NTM é
Weekly median?
15X + 20x
14x A 18x
13x A
12x 4 Average + standard deviation 16x
11x A 14x
10x A
9 12x
8§ i 2019-2024 Average EV/Sales 7.8x 10x
7X 1 8x
6Xx -+
6x
5x 1 o
gy | Average-standarddeviation VNN AN NS S ax
3X T T T T T T T T T T T 32X 2X
Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22 Jan 23 Jul 23 Jan 24 Jul 24 Jan 25 Jal
\_
85x 1 EV/EBITDA NTM '
80x 1 Weekly median2
75x A 70.9x
70X A 110x
65x 1 100x
60x A 90x
55x ~
50x A Average + standard deviation 80x
45 +——————————— W Ny ey~ \$---—— . 70x
40x 4 60x
35X A 50x
30x - 2019-2024 Average EV/EBITDA 27.9x 20x
25x N 30x
20x A
15x A 20x
10X { Averoge-stondarddediation T T TTTTT7 g 10x
5x T T T T T T T T T T T 1 Ox
Jan 19 Jul 19 Jan 20 Jul 20 Jan 21 Jul 21 Jan 22 Jul 22 Jan 23 Jul 23 Jan 24 Jul 24 Jan 25 Ja

Note: 51) EV/Sales NTM multiple = Next 12-month enterprise value / Next 12-month revenue. We take the weekly median of comRaniesi EV/Sales NTM multiples to reduce outliers” impact

2) EV/EBITL
ource: Capit

A NTM multiple = Next 1.

month enterprise value / Next 12-month EBITDA. We only look at companies with EBITD
al IQ as of September 27 l

R, 2024, Software Club analysis

margin above 5%.We take the weekly median of companies’ EV/EBITDA NTM multiples to reduce outliers’ impact.

‘\
OGD Zoom on Layer 2 EV/EBITDA multiples

E 103.0x . .
[ = Collaboration & Productivity

= Workflow Management & Automation

n19 Jul19 Jan20 Jul20 Jan21

Jul21 Jan22 Jul22 Jan23 Jul23 Jan24 Jul24 Jan25
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Valuation overview

Segment zoom

SWC update

) Workflow management and Productivity (2/2) — Collab. & Productivity firms improved their FCF margins
( to 22% but their growth has slowed to 6%, slower than during the pandemic

Financial and Operational data

Il cCollaboration & Productivity [l Workflow Management & Automation ~ 5Y CAGR2: Collaboration & Productivity

31% 23%, Workflow Management & Automation 13%
29% o0 29% 28% ’
Growth 18%
NTM 14% . 15% 14% .
10% 90, 11% 12%
6% I

2019 2020 2021 2022 2023 Q12024 022024 Q3TD 2024

21%  21% 21%  22% 509,

19%
13%
7%
1% 0%
-6%
2019 2020 2021 2022 2023 Q12024 022024 Q3TD 2024
42%
39%
36% 35% 35%
32%
28%
23% 23%
12% 14%

2019 2020 2021 2022 2023 Q12024 022024 Q3TD 2024

Note: (1) Revenue NTM 27/09/2019 — Revenue NTM 27/09/2024 (2) Calendar year (3) Three-year CAGR from calendar year 2023 to calendar year 2026
Source: Capital IQ as of September 27, 2024, Software Club analysis

Yearly Forecast?

Collaboration &
Productivity
CAGR?

:

8% 8% 8%

E

2024E 2025E 2026E

23% 23% 25%

=

2024E 2025E 2026E

31% 30% 33%

=

2024E 2025E 2026E

(7 Learn more!
-_— X

Workflow Management &
Automation
CAGR

b

110 12% 13%

-

2024E 2025E 2026E

0,
23% 22% 25%

=
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=
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Monthly summary

PE & M&A Deals

IPOs & Fundraisings Macro Environment Valuation overview [ Segmentzoom ] SWC update
(’ Q3 earnings coming in October
Monday Tuesday Wednesday Thursday Friday
1 2 3 4
7 8 9 10 11
14 15 16 17 18
21 22 23 24 25 :
: 2% Microsoft amazon (j shopify
serVIcen wd . @ SPS COMMERCE
Goodle " Otenable
g A ATLASSIAN
28 29 30 31
\nsys
 pfc

Note: Some earnings releases dates are based on estimation and can vary by a few days

Source: Capital IQ as of September 27", 2024, Software Club analysis
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@% Agenda

September's key takeaways for the B2B software sector indicate a slight uptick in stock performance and valuations,
supported by better macro conditions, despite uncertain growth signals

Focus on PE & M&A deals - Private Equity and Venture Capital total deals amount have followed a positive trend over 2024

Focus on IPOs & Fundraisings - The overall IPO market remains down since the peak in early 2021 and pre-covid levels in
2019

Focus on Macro environment - Interest rates have finally started to cool down in the US in September while the ECB
announced its second rates cut since Covid-19

Focus on valuations - B2B software valuation are affected by a -still ongoing- long reversal trend of growth slowing down
whereas margins went up

B2B Software Segments Zoom - Valuations, Financials and Earnings

«  Software Conviction Fund & SWC update



nment Valuation overview Segment zoom SWC update

Monthly summary PE & M&A Deals IPOs & Fundraisings

(, Reminder of our key investment principles

Our collective objective is to build a diversified & high-quality Software & Tech Portfolio, delivering
solid returns in the medium to long-term, despite the short-term swings of an uncertain market

‘ Progressive deployment Monthly pace and occasional alerts

Arbitrate on a monthly basis taking into account entry
point recommendations from the team, with possible

occasional opportunistic alerts

Aim for a progressive deployment of your portfolio
over 18 to 36 months

Diversified portfolio
Available liquidity

Diversify your portfolio, targeting >~30 companies

and starting from 10+ companies Keep cash or liquidity in the first 2 years of

deployment to remain opportunistic
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‘, Qualitative and quantitative analyses can be synthetized in a Quality Score

@ Qualitative Quantitative

‘, ll;f:rg‘! A 3

Quality Score

Range from 0/100
to 100/100
Reflects 4 main
aspects of a given

company and its
market
Market depth & growth Leadership position CEIFEEIL 10 SUSIE(D Capacity to execute

leadership

The quality score of a company should not be evolving on a regular basis, except for some cases, such as: a company has a new strong
competitor that entered the market, or a new technology that is being developed, or had some organizational or structural issues to
develop its R&D and is getting caught up by competitors, etc.

For this, we continuously follow companies’ earnings announcements, strategic update, market evolution, etc.
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(’ The SWC Conviction list reflects our strongest long-term convictions in the space

The SWC Conviction list is built with our quality score return framework presented previously

Current Valuation

Stock Performance

Market . . : Annual .
Last
Cap a(SL Cﬁ’{]')ce S Current | EXE o 2ol R 1o 1y FY1 FY2 FY1 FY2
(Lc®m) 9y P return Y
MongoDB 19,010 2695 387  182%  100% EV/Sales 9.7%  (341%) (221%) 9.8« 8.4x 923x  65.9x
GitLab Inc. 8,286 517 74  261%  100% EV/Sales 1Y 2027  9.7x 85x | 166% 79 7.9%  (180%) 14.2%  9.7x 7.8x  1151x  65.0x
Dynatrace 15,786 530 66  16.6%  100% EV/Sales 1Y 2026  9.0x 80x | 157% 82 5.3% (3.1%)  134%  9.0x 7.7x 30.6x  26.1x
0,
ServiceNow 181,523 8818 1055  21.2% 5500;) Fg(ﬁ%?f 1Y 2026 16.0x 42.7x12.0x 34.0x 6.1% 248%  57.8%  16.0x  133x  46.8x  37.6x
0,
Workday 64292 2436 323 14.7% 5500& 'E\C/S'%?f 1Y 2026 7.2x 31.7x 8.0x 25.0x (71%)  (11.8%) 134%  7.2x 6.3x 248x  20.7x
Business
Application
HubSpot 27523 5360 816  18.2%  100% EV/Sales 1Y 2026  10.3x 9.5x 7.2% 77%)  88% 10.3x 8.9x 51.0x  42.7x
Cybersecurity CrowdStrike 70072 2859 373 242%  100% EV/Sales 1Y 2027  17.1x 13.0x  120% 78 5.2% 12.0%  708%  17.1x  140x  69.8x  55.8x

9
Life sciences Veeva 34,144 210.9 273 13.1% sosg)t)/f\é"\f/?:gEA 1Y 2026 26.5x 33.6x 38.0x 38.0x 11.6% 81 (2.8%) 9.5% 3.6% 10.8x 9.7x 26.5x 23.3x

We continue to keep our conservative stance on the B2B software sector as software companies have materially re-rated in 2023. We are waiting for signs of

swc . growth reacceleration to become more positive overall. The August selloff might have created attractive entry points for some stocks in our watchlist.
strategic - we recommend investing a minor portion of your portfolio with strong diversification within the sector.
view
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Our Software Conviction fund (ISIN = FRO0140084HO0), or similar allocation, provide such diversification (cf. next slide).

Note: SWC Conviction could differ on occasion from the top holdings of the Conviction fund. [1] Local Currency [2] Three-year CAGR from calendar year 2023 to calendaryear 2026 85
Source: Capital IQ as of September 27", 2024, Software Club analysis
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Formal Introduction to the Software Conviction Fund, focused on investing in high quality software stocks

at the right price, co-handled with PERGAM asset management

Software Conviction Fund performance vs. benchmark — 2024 YTD

130 -

125
120
115
110
105

100 +

95 -

90
85
80

Jan 24

Software Conviction Fund performance vs. benchmark - Since inception (April ’22)

140

130

120

110

100 g

90

80

70

60

50

Feb 24 Mar 24

Apr 24 May 24 Jun 24

Jul 24 Aug 24

Sep 24

Oct 24

Core focus on software
= SWC Fund
—— SWC index (#272 comp.)

BVP EC — LFDE Al
— T.ROWE Global Tech — ODDO Al

MSCI World
Nasdag-100 Composite

Apr22 May22 Jul22 Sep22 Nov22 Jan23 Mar23 May23 Jul23 Sep23 Nov23 Jan24 Mar24 May24 Jul24 Sep24

Software Conviction Fund

Investment philosophy aligned on finding the highest quality software

stocks, poised to deliver superior returns under a 3-5 years investment

Software
Club

¢

Deep research leading to
strong conviction

Advisory

* Public materials
* Deep interviews
+ Community

horizon

== PERGAM

Asset Manager

Deep control leading to
balanced risk mitigation

* Portfolio management
* Risk management
* Performance optimization

|

Joint selection process

Possible to invest directly in the Software Conviction fund (ISIN = FR00140084H0)

Source: Capital IQ as of September 27, 2024, Software Club analysis, Pergam
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What happened during September at Software Club

High consumption 360+ intelligence pieces consumed
More projects 10+ strategic projects ongoing for PE funds, growth funds and corporates
New content 20+ new sessions and interviews uploaded on the platform

40+ direct requests to the SWC team and

Great engagement 30+ 101 live discussions with SWC topic leaders

New version of our platform released

SWC members to be onboarded through October

Contact us
members@softwareclub.io

+
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